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THE YEAR. 


Wirt few exceptions, the year just closing 
has been one of profit to the companies. The 
stock market side of some institutions gives 
evidence of a depression in the middle, but 
the underwriting departments will put the 
figures on the right side. 

These are days both of retrospection and 
anticipation. One does not live so strenuously 
in the present as the old year closes its pages 
and the new book is opened. There is much 
to be gained by reviewing the past and glean- 
ing therefrom lessons for the future. The 
wise man profits by his mistakes and finds a 
good teacher in experience. 

There have been days of gray during 1903, 
but with distance as enchantment, we see how 
they came to us for our betterment and de- 
velopment, so. we are thankful for the gray 
days as well as the bright days. 

We enter the new year with hope and con- 
fidence, with a determination to act well our 
part. That course will bring its rewards, if 
pursued sincerely. To-morrow, or New Year’s 
Day, is the world’s birthday anniversary, when 
men reflect and hope. 


Cyrus Kinc Drew seems to scoop the coun- 
try on items relating to the Epmunps family 
and office in his Insurance Report. 


HOLLENBECK SHOULD BE RETAINED. 

THE inauguration of a new governor of 
Ohio raises the danger of a change in the ad- 
ministration of the state fire marshal’s office. 
It is hoped the danger is small, nevertheless 
it exists. MarsHaL HoLienBeck has proven 
a very efficient officer. Being the first fire 
marshal, he had to organize the department, 
and in the first few months of his adminis- 
tration he was not able to accomplish much. 
As soon as he learned his business, however, 
he commenced to prove of great value to the 
public and the fire insurance companies, and 
his efficiency has continually increased. 

Now the time approaches when GovERNOR 
Herrick will have the naming of a fire mar- 
shal for a new term. The fire insurance com- 
panies pay for the fire marshal’s office up- 
wards of $40,000 a year. That the depart- 
ment which costs them so much money may 
do its work most effectively is of the utmost 
importance to them. They do not assume to 
dictate who shall fill the office, but they have 
a perfect right to make their preference known. 
Their Ohio representatives are now, in many 
instances, writing to CoLoneL Herrick urg- 
ing him to reappoint Mr. Hottensecx. They 
reason, and most justly, that if a new man is 
appointed, it will take half his term for him 
to become efficient. The work of the office is 
too important to the interests of the property 
owners of the State and of the companies to 
have its usefulness -impairea by continual 
changes. 

The office of fire marshal should not be po- 





litical. It should be under civil service rules, 
like a good police department. If the fire 
marshal must look to the politicians for his 
appointment or retention, he will have po- 
litical debts to pay, to the detriment of the 
department. The office is political now, but 
the governor has it in his power to take it 
out of politics to the extent of appointing a 
fire marshal solely on the ground of merit and 
efficiency, and not as a reward for political 
service. The companies, whose money pays 
the expenses of the office, and the people, 
whose property is to be protected from incen- 
diaries, are entitled to have efficiency made 
the only requisite. It is to be hoped that 
GoverNor Herrick will look at the subject 
in this light and will give the field men’s sug- 
gestions due _ consideration. HOLLENBECK 
should be retained. 


WE are thankful that the calendar season 
is over. 


THE period of “write-ups” and “puffs” is 
nearing. Three months of slush and molasses. 


EXAMPLE OF SOUTH DAKOTA. 


THE action of the rating bureau which 
makes the tariffs for South Dakota in re- 
ducing mercantile rates 25 to 40 per cent, 
seems peculiar in a sense, just as the legisla- 
tures are about to convene. This course is 
being pursued in South Dakota to meet the 
competition of the mutuals which are making 
inroads on the business. The experience of 
most companies in the State has been favor- 
able and the mutuals taking advantage of the 
profit in the business are extending their oper- 
ations until they have become a factor to be 
taken into account. 

South Dakota at its last legislative session 
passed a stringent anti-compact law and a 
valued policy law. In the face of these hos- 
tile measures, rates are to be reduced. The 
question at once arises as to the policy of this 
move. Other States will surely take note of 
the South Dakota action and attribute it to 
the anti-compact law. It seems to us to have 
been an unfortunate and unwise move at this 
juncture. Rather than to have given South 
Dakota a chance to boast of what she has ac- 
complished by the passage of such bills, the 
companies could afford to lose business in that 
State. This decrease in rates is a good argu- 


ment for legislators in other States to attempt 
to secure like results. 


NON-CONCURRENT POLICIES. 


THE subject of non-concurrent fire insurance 
policies has been brought up on two or three 
occasions recently, but chiefly in the case of 
Sault Ste. Marie, which was submitted to 
Wiis O. Ross of New York. The West- 
ern Union has no uniform rule of practice for 
dealing with non-concurrent policies. Every 
case that comes up means considerable of a 
snarl in the adjustment, as different men have 
different ideas as to how blanket policies 
should contribute on the various items. It 
would seem that the Union might well take 
up the subject and evolve a satisfactory plan 
to be used uniformly in this territory. 


A GEM. 


Here is a notice of cancellation of a mort- 
gage received by a local agent: 
December 15 the 1903 
Mr ——I sit done to drope you afue lines 
te lee you no that we have the lone pad 
and we are note in the lone enny More 
Yours truly, ’ 
I will be up a week frome to Morow week 
to pay My taxes and I will cee you 











George W. Adams, one of the old-time fire 
insurance men of Chicago, a familiar figure 
in the Northwestern Association meetings, 
who has been connected with the R. W. Hos- 
mer office as adjuster, committed suicide at 
his old home, Tiffin, Ohio, this week. 





SAY WINDLE HAS SKIPPED THE FIELD. 





Liverpool & London & Globe Special in Minne- 
sota and North Dakota Alleged to Have Col- 
lected Balances and Kept the Money. 





” The Liverpool & London & Globe has noti- 
fied its agents in Minnesota and North Dakota 
that special agent E. W. Windle is no lon- 
ger in the employ of the company and in- 
structing them to pay over no balances to him 
or cash drafts for him. 

Mr. Windle has been connected with the 
company in the two States for a number of 
years, being the assistant to State Agent 
don. 


Lou- 
According to report he has disappeared, 
it being the conjecture that he has gone to 
Australia, where he was formerly in the army. 
It is alleged that Mr. Windle has collected 
balances from a number of agents not having 
turned the amount over to the company. The 
company is unable to ascertain how much has 
been secured in this way until it canvasses the 
agents. It is not likely any prosecution will 
be made. 





SUDDEN DBATH OF A. L. SIMTH. 

A. L. Smith, one of the chief examiners of 
the Traders, at its home office, died suddenly 
Wednesday noon on an elevated railroad plat 
form in Chicago. 
morning and was on 
Smith was a brother 


He felt indisposed in the 
his way home. Mr 
of the late Gen. R. J. 
Smith, secertary of the Traders. 
honest, faithful worker. 


He was an 





SKENE MADE aGENCY SUPERINTENDENT. 

Robert Skene, superintendent of the wom 
en’s department of the Mutual Life in Chi 
cago, becomes agency superintendent of the 
company in that city under Manager W. B 
Carlile. Mr. Skene is a well-trained insurance 
man, popular and resourceful. Mr. Carlile 
is “preparing to add many new men to 
forces. 


his 
The Mutual is to become a greater 
factor than ever in Chicago. 





PENFIELD ENTERS THE FIELD. 

Geo. F. Penfield, former secretary of the In- 
surance Company of the State of Illinois and 
later manager of the United Underwriters 
Agency, has been appointed special agent of 
the Anchor and North German for Illinois, 
Iowa and Missouri by A. Loeb & Son, general 
agents. 





GALLAGHER—Thomas E. Gallagher, of Keeler 
& Gallagher, general western agents of the 
7Etna, is known far and wide as one of the 
popular men of the business and who under- 
stands the knack of getting a profit from un 
derwriting as well. The members of his fam- 
ily are largely accountable for the splendid 
appearance Mr. Gallagher makes. The Gal- 
lagher household is one of the most delightful 
and congenial spots one could imagine. It is 
natural for one to select a chair by the fire- 
side and make it his particular anchorage. He 
wants to return. A new man is to enter this 
charmed circle as a member of the immediate 
family. He is Prof. John Morris, a member 
of the faculty of the University of Georgia. 
The daughter who will be held responsible 
for this addition is Miss Gretchen Gallagher 
Miss Gallagher possesses far more than the 
usual graces and accomplishments of a cul 
tured woman. Most attractive in her person 
ality and conversation, she is eagerly sought 
at every gathering. She becomes the center for 
much good cheer and buoyancy. Miss Gal 
lagher is a violinist of power and skill, an 
artiste who has mastered the bow and strings 
until she ranks among the leading lady violin 
ists of the country. THe WesTERN UNDER 
WRITER makes its best bow to Miss Gallagher 
and all the Gallagher family. 


J. F. Downing of Erie, general agent of the 
North America and Philadelphia Underwriters, 
has just become a benedict. 
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SAY COMPANY ISTO REINSURE 


REPORT AS TO THE UNION CASUALTY. 


Generally Conceded that the St. Louis Company 
Has Closed Negotiations with the Mary- 
land Casualty Company. 





Although no official announcement has been 
made of the reinsurance of the Union Cas- 
ualty and Surety Company of St. Louis, in 
the Maryland Casualty, yet the report is gen- 
erally accredited among the casualty companies, 
the deal, it is stated, to go into effect Decem- 
ber 31. It is stated that it is in accord with 
an agreement made between the two compa- 
nies in July, 1899, when the Maryland Cas- 
ualty assumed the Union Casualty’s liability 
risks. 

THe WESTERN UNDERWRITER foreshadowed 
the reinsurance of the Union Casualty in an 
issue several weeks ago. At that time the 
officials of the company notified some of their 
leading managers that the company would 
likely reinsure before the end of the year. 
While no name was mentioned in the article, 
it was generally recognized which company 
was designated. 


History of the Company. 


It is a matter of considerable regret that 
a western company of the Union Casualty’s 
age should retire from the field. Perhaps no 
institution has kept up a more determined or 
heroic struggle than it for many years. 

It was organized in 1893, with Colonel Eller- 
bee, former Missouri insurance commissioner, 
as its president and manager. Its liability 
business began to be a sinkhole, so that por- 
tion of the business was reinsured in 1899. 
At the time of reinsurance it did $427,000 
in premiums, with a loss ratio of 64 per cent. 
Since that time the company has been paying 
off gradually its liability claims. Its losses 
paid on this liability business during 1902 were 
$46,000. 

At the time the company reinsured its lia- 
bility risks in the Maryland Casualty its stock 
was purchased by Edward Cluff of New York, 
who had in mind either selling the company 
or reinsuring this other business at a profit. 
The purchasers, however, found that they had 
a white elephant on their hands and could 
not get rid of the company with the liability 
claims hanging over it, which the Maryland 
did not assume. 


Plan of the Cluff Management. 


William S. Cluff was made vice-president 
and general manager of the company, follow- 
ing a policy which it was hoped would bring 
the purchasers out whole at least. The com- 
pany devoted itself to plate glass, accident and 
health business. The financial interests of the 
company were largely centered in the Hanover 
National Bank of New York. No dividends 
were paid to stockholders since the company 
started under the new administration, and 
none before. Early this year the stock got 
away from the Cluff interest into other hands, 
but still being identified with the Hanover 
National Bank. The stockholders determined 
to reorganize the company, and, if possible, get 
it on a paying basis. 

Mr. Pye and His Adminis ration. 


Having this in mind, J. William Hampden 
Pye, auditor of the Travelers, was chosen 
manager of the company. Mr. Pye immedi- 
ately began revamping the company, uprooting 
several of its managers. A few months ago 
some of the stockholders became dissatisfied, 
and it seemed necessary to put up more funds 
to carry on the company successfully. At a 
meeting a few weeks ago it was decided best 
to reinsure and get from under the burden. 
Several of the former agents of the company 
think that Mr. Pye’s administration was too 
radical and that he antagonized, unnecessarily, 
the former managers of the company in sev- 
eral cities. Undoubtedly, Mr. Pye carried out 





what he thought was the wishes of the direct- 
ors and did the best he could. 
Company's Financial Condition. 


The company’s last report shows its capital 
$250,000; assets, $528,000; net surplus, $73,- 
000; total income, $606,000; expenses, $611,- 
ooo. Its loss ratio was 48 per cent and its 
expense ratio 60 per cent. The only years that 
the company has made any profit on under- 
writing were during the first three of its life. 
Last year its accident premiums were $303,- 
000; its plate glass premiums $179,000 and its 
health premiums $60,000. It did an industrial, 
health and accident business, which has been 
transferred to the Bankers Life of New York. 





FEATURES IN THE HAHN CASE. 

The Columbus (O.) attorneys of William 
M. Hahn of Mansfield, immediately upon 
hearing of the acquittal of Daniel Myers, pres- 
ident of the defunct Manhattan Fire, made 
an effort to obtain the revocation of the ex- 
tradition warrant outstanding against their 
client. The attorneys claim that Recorder 
Goff, in charging the jury in the Myer’s case, 
upheld some of the points claimed in the de- 
fense of Hahn. 

However, Governor Nash, as stated, has 
sent to New York for a transcript of the evi- 
dence in the case, in order to fully assure him- 
self as to the similarity of the two cases. 
Pending the arrival of the transcript, the gov- 
ernor has stated that he will not revoke the 
warrant until the New York authorities have 
been accorded a hearing. It is very doubtful 
if the case will be ended prior to the expira- 
tion of Governor Nash’s term of office, in 
which case the settlement of these questions 
will be left to Governor-elect Herrick, who is 
said to be unfriendly to Hahn. The transcript 
of the testimony has been received and con- 
sists of 200 pages. 

Governor Nash of Ohio has set Wednesday, 
December 30, as the time for hearing the ap- 
plication to revoke the extradition warrant 
he issued last year for William M. Hahn of 
Mansfield, who is wanted in New York on 
a charge of grand larceny. 





WILL PUSH OUT THE NEW RcPORT. 

Mr. Buttolph, the new actuary of the In- 
diana insurance department, has been working 
industriously on his new tables for valuing 
policies, but will have them completed in time 
to be ready for his examination of the annual 
reports submitted by the insurance companies. 
With their co-operation he expects to get the 
next year’s department report out in record- 
breaking time, that is, record for Indiana. 
The department has made a good showing in 
only one year, 1901, when the report was out 
on or before the first of June. Nevertheless 
even in other years it managed to beat many 
of the departments of other States. One thing 
that holds the report back is that assessment 
companies have until the first of April to get 
in their statements. The new actuary does 
not see the necessity of this late date and it 
is likely that the department will start a re- 
form in this particular. 





EXAMINATION OF THE ANCHOR. 


It is understood that the Anchor Fire of 
Cincinnati will invest considerable of its 
funds, that have heretofore been kept in bank, 
in the near future. The Ohio department 
made an examination of the company as of 
October 31 last, showing assets of $494,337 and 
net surplus of $33,176. The company has 
$106,250 listed as cash in bank, a part of 
which will now be invested in good securi- 
The net premiums of the company from 
the first of the year to October 31 were $357,- 
791. The losses paid were $181,692. 


ties. 





The North British and Mercantile will place 
an agency with the new combination of Wile, 
Loeb & Gutman in Chicago, 





TO REDUCE ITS DIVIDENDS. 


ACTION OF CONNECTICUT MUTUAL. 





President Greene Gives a Comprehensive Paper 
on the Subject, Telling the Causes for 
Such Action. 





President Greene of the Connecticut Mutual 
Life announces a reduction in the scale of 
dividends to policyholders of that company. 
In a letter he says: 


“The time has arrived, the probability of 
which we have long anticipated, and which, 
in our recent annual reports we have fore- 
shadowed to you, when. it is deemed prudent 
to somewhat reduce our scale of dividends of 
surplus, until the conditions which have pre- 
vailed for the last ten years and more shall 
have changed for the better. 


Last Cut Made in 1881. 


“Our older policyholders and agents will 
recall that the last reduction in dividends was 
made twenty-three years ago, in 1881. At that 
time the surplus was $3,351.155, which was 
6.8 per cent of the then assets of $49,492,620. 
From that point on, while we were paying, on 
each policy, an increasing dividend each year, 
the conditions so favorably changed that-the 
surplus gradually increased until, on Decem- 
ber 31, 1891, it had risen to $6,059,155. It was 
then deemed right to somewhat increase the 
dividends, notwithstanding which, the surplus 
still continued to increase, until, on December 
31, 1898, it reached the sum of $7,521,909, or 
11.73 per cent of the then assets of $64,187,- 
755, the company having then distributed, since 
January 1, 1881, the sum of $22,555,928 in divi- 
dends. 


Decline in Rate of Interest. 


“We have steadily maintained the same 
standards of economy and prudent administra- 
tion which have been characteristic of the 
Connecticut Mutual throughout its history, and 
our affairs have continued in a thoroughly 
sound, healthy condition. But there has been, 
for many years, that slow decline in interest 
rates, which we foresaw-and provided against 
when, in 1882, we changed our assumption of 
the future interest rate from a 4 per cent to 
3 per cent, by reason of which our reserves 
are now stronger by $3,000,000 than they would 
otherwise have been. By 1808 the decline had 
already become a very material one. Since 
1898 the interest rate on safe real estate loans, 
both on city and farm properties, has tended 
to a further and decided average decrease. 
The classes of loans made ten years ago at 
6 to 5 per cent, during the last five or six 
years have ranged down to 5 to 4 per cent. 
During the same period the: increasing prices 
of municipal and corporate bonds of a high 
grade have brought such securities upon a 
much lower interest plane than ever before. 


Expenses and Taxes Have Increased. 


_ “There has been a temporary reduction of 
income by reason of the expenses and taxes 
on the real estate foreclosed during the long 
commercial and industrial depression following 
the panic of 1893, but which is now being ab- 
sorbed at fair prices. 


Comment on Real Estate Loans. 


“In this connection it may be of interest. to 
remark that, in common with all other com- 
panies and with savings banks, this company 
has always loaned on real estate in the best 
localities, not exceeding 50 per cent of its 
appraised value. It has had the experience 
common to all such investors—more or less 
foreclosure during periods of depression—a 
slowly recovering market for real estate, which 
gradually absorbs the property. 

“At the date of this writing the Connecticut 
Mutual has, during the last 58 years, loaned on 
real estate $180,209,910; it has $24,476,150 such 
loans im force; first and last it has foreclosed 
properties that cost $24,287,744; of this it has 
sold properties that cost $14,617,957 for $16,- 
059,695; some of it sold at a profit of $2,114,- 
881, some of it at a loss of $633,143, a net 
gain of $1,453,738; the cost of that still held 
is $0,669,787. Some of these properties will 
sell at a loss; some at a profit. 

“We know of no reason, either from our 
own history or from the properties themselves, 
to anticipate loss on them as a whole. We 

(Continued to Page 18.) 
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FOR LOCAL AGENTS. 





POINTERS 2 








Green Bay, Wis., November 28—To the 
Editor:—Your “Pointers for Local Agents” 
are quite interesting and helpful to mary. 
In your issue of the 26th inst. appears 
a “pointer” on how to write a policy where 
property covered is sold under contract for a 
deed, with which I cannot agree, although your 
opinion is held by many insurance men. You 
propose to write policy in name of “holder of 
title’ and then make loss payable to “assured,” 
as his interest may appear. 

I hold that when A sells property under 
land contract to B, the title in fact passes to 
P, and as a consideration is paid and the 
property taken possession of by B, he is then 
the de facto owner, and can only be dispos- 
sessed by legal process upon not complying 
with conditions of contract. Insurance on 
such property should be written in name of 
the new owner, and the following clause in- 
serted: “Loss, if any, payable to A as his 
interest under land contract may appear.’ 

In another case you say Smith has a policy 
on dwelling and household goods and sells 
to Jones. Can he assign the policy to Jones 
so that it will cover Jones’ household goods 
when they are moved into the house Smith 
sold him? You say: “No, he cannot. They 
are not the same goods as owned originally by 
Smith.” I beg to differ with you here, and 
will say the simplest and correct way to do in 
such a case is to assign the policy and endorse 
as follows: “It is hereby understood that 
the insurance covering on household goods 
covers similar goods, as specified, and being 
the property of Jones.” TI Itave practiced this 
for a good many years as the most satisfac- 
tory plan I could think of. Locat AGENT. 

The assured always 
that he can get on 
human nature. 


wants the lowest rate 
insurance. That is 
To know- the method of rate- 
making is a great advantage, especially where 
the schedule rating system is in force, but 
the items of vital interest are those which 
will reduce the rate and which can be done 
in many instances by the assured at compara- 
tively little expense. In mercantile buildings 
there are comparatively few things that can 
ke done; where they are of brick construc- 
tion and in frame -mercantiles, almost nothing. 

The frame mercantile schedule makes the 
rate in frame rows verv high, and about the 
only chance for a rate reduction is when new 
buildings of solid brick construction are built, 
removing one or more frames from the row. 
Iron-clad and brick-veneer buildings count the 
same as frame. Detached frame mercantile 
buildings rate about 25 cents higher under the 
schedule than under the old tariff. 

In brick mercantiles, where there are ex- 
posure charges (which can be ascertained 
from the bureau by agent controlling the risk), 
the rate can be reduced by reducing exposure, 
(1) by placing approved fire doors and shut- 
ters on the openings on the exposed side; (2) 
where there are. openings through the side 
walls, to have same bricked up or fire doors 
of an approved pattern, with automatic cut-off 
added; (3) by building fire wall, shutting off 
exposed portion. 

From the building rate the brick mercantile 
schedule allows the following deductions: (1) 
Fire department outside standpipe and fire 
escape, building four stories or over, 5 per 
cent; (2) inside standpipe and hose, 3 per 
cent; (3) street hydrant within 150 feet or 
more on six-inch or larger main, 5 per cent; 
(4) casks of water or chemical pails at least 
six for each 2,500 feet of floor area, if no street 
hydrant within 150 feet, 5 per cent (no deduc- 


his 


tion for this item if No. 3 has been made; 
(5) if street hydrant within 150 feet, 2 per 
cent; (6) fire engine or hose house or chem- 


ical within 150 feet, 2 per cent; (7) fire boat, 
risks within 150 feet of water front, 5 per 
cent; (8) watchman on premises with ap- 
proved watch clock, total deduction not to 
exceed 15 cents, 5 per cent; (9) watchman, 
with A. D. T. or other approved central re- 





porting station, 10 per cent and not to exceed 
30 cents. Credit for only Nos. 8 and 9 will 
be allowed. The deduction for fire depart- 
ment varies according to class and efficiency 
of same. 

In buildings new or in the process of erec 
tion, to be occupied for mercantile purposes, 
the following will be of material assistance 
in obtaining a low rate: (1) Fireproof con- 
struction takes a rate of 25 per cent less than 
ordinary building rates; (2) concrete or tile 
floors (iron beams), with wire or metal lath 
partitions throughout (1, 3, 4 and 5 not al- 
_ lowed in addition), 12 per cent; (3) mill con- 
struction (no additional allowance for 1, 2, 4 
or 5), 10 per cent; (4) for double floors, with 
fire-resisting material between, 3 per cent; (5) 
for double floors, with waterproof paper be- 
tween, 3 per cent. 

In buildings where there are elevators a 
brick shaft, with approved cut-offs at open- 
ings, lessens rate; fire doors on the openings 
should be of standard patterns and should 
have automatic cut-offs. 

Oftentimes lines on special hazards may be 
obtained by care in drafting the form, and thus 
securing an average rate. Then, in this 
way companies -will often carry items under 
a general form that they would not carry if 
insured specifically. For example, we will 
say, in a certain special hazard there are four 
separate items to insure, A, B, C and D. The 
rate on A is $1.25, B is $1.50, C is $2 and D is 
$3.25. The insurance on is $5,009, B is 
$4,coo, C is $1,000 and D $2,000. To obtain 
the average rate we would obtain the amount 
of premium on each item separately, which in 
this case would be: On A, $62.50; on B, 
$60.00; on C, $20; on D, $63, and total pre- 
mium $205.50. Divide now this amount by 
120, or the number of hundred dollars of insur- 
ance and the result, or 1.7125, would be the 
average rate and the rate at which policies 
written under the above form would take. 
A rate of $17.125 per thousand looks much 
better to the assured than if given the rates 
on each separate item. 

The hardest person to do business with is 
the Johnnywise, who knows all there is to 
know concerning the business. About all you 
can do with him is to let him think so, and 
go ahead and do what you think and know to 
be right. 


too, 


The importance ‘of effecting a cancellation 
when ordered by the company has often been 
dwelt upon, but it cannot be impressed too 
strongly upon the mind of an agent. More 
than one man has been ruined through his 
neglect to obey such instructions, for an agent 
is liable to his principal for any loss caused 
by his breach of trust. Most large offices 
have a printed legal notice, which is sent out in 
every case where a policy is canceled, but 
some men are inclined to be lax in attending 
to the formalities of business. An agent may 
have control of a line, or an order for a 
certain amount of insurance, and he keeps the 
line full without “bothering” the insured over 
the substitution of policies. Courts have re- 
peatedly held, however, that minds must meet 
‘in order to cancel a contract, as well as to 
make one, and unless it is canceled according 
to its terms it cannot be annulled without the 
consent of both parties. As soon as instruc- 
tions to cancel are received immediate formal 
notice should be given the policyholder, and 
it should always be remembered that delays are 
dangerous. If formal notice is not given, a 
cancellation receipt should be secured, signed 
by all interested parties. An agent may dislike 
to send a notice of cancellation to a good cus- 
tomer, but it can easily be explained that it is 
only a formality required by the company. 
No man will lose trade by doing business in 
a businesslike way. Insurers take insurance 
for protection, and loose methods do not ap- 
peal to business men. 





You need a policy register. 


We need the money. 
Sample pages free. 





AS SEEN FROM GHICAGO. 


STILL AFTER THE PLEDGES. 

The committee of fifteen of the Chicago Un 
derwriters still with 
those who have not signed the pledge to get 
their signatures. are holding out until 
the last. It is to tell whether 
the recent wave of reform has had much effect, 
although instances here and there would indi 
cate that it had. Some agents, 
to have evidence that a of their fellows 
are continuing the old tactics. It probably 
will be necessary to open gtins on some agen 
cies before the members of the Chicago Un 
derwriters Association realize that several 
companies are now in earnest. It is generally 
believed that if an example is made of one 
or two agencies and all the rest of the mem- 
bers go after the business of the guilty parties, 
it will soon have an effect in locak circles. 

Local agents, in commenting on Manager 
Whitlock’s letter, in which he advocates a 
company agreement, seem to think that he is 
putting commissions too low and that a com 
pany agreement would not overcome the sal- 
aried local manager agreement. Even if com- 
missions were limited by the companies, the 
local men claim the 
have a gr 








Association is laboring 


Some 
too early yet 


however, claim 
few 


salaried managers would 
“at advantage. 
++ ae 
CONTENTIONS OF SUBURBAN AGENTS. 
The Cook County 


Association of Recording 
Agents, 


in a statement as to preferred rates 
in Chicago and Cook county, 

“The question of a reduction on preferred 
business in Cook county is one which should 
receive the earnest consideration of those who 
make the rates and the entire opposition of 
those who live by the rates. There is a feel- 
ing among some managers of insurance com- 
panies that they are losing business through 
the fact that they adhere to the legal rate of 
commission to their class three agents while 
their competitors are giving 
missions. At the prevailing 
ferred business in Cook county that busi- 
ness returns to the companies a_ hand- 
some revenue after all expenses are paid, in- 
deed, it is possible for the companies to pay 
a much larger commission than at present to 
the agent and still make it pay well. 
managers who claim they suffer by 
of the giving of excess commissions, 
the theory that a 25 per cent commission is 
a fair return for the labor and expense of 
securing the business by the agent. They ar- 
gue that with the rate cut in two or there 
about the earnings of the comnanies would 
be so depleted that they could not afford to 
give a commission larger than 25 per cent 
to the agent, and that they would then be 
upon an even footing as to securing business 
from class three agents. 

“In opposition to this theory, it may be 
stated, first, that quite a percentage of the 
very best of preferred business does not make 
a profitable return to the solicitor by reason 


Says: 


excess 
rates on 


com- 
pre- 


The sc 
reason 
advance 


of the fact that the policies are small and 
therefore the premiums are small. Should 
rates on this busines be cut, a great deal of 


it would be lost to the companies through the 
unprofitability of soliciting it. 

“Secondly, is it not possible that competi 
tors will go so far as to accept business even 
at a positive loss in order to keep it on their 
books? In the later case we have the example 
of the plate glass companies, who in their eager 


pursuit of business went as far as to write 
business at an absolute known loss in order 
to retain it on their books against the times 
when rates would be restored and the com 
pact reformed. After a few years of this 


suicidal policy they reformed the compact, and 
in order to get back some of their 
they placed the rates so high as to be 


Ti sses 








POSITION WANTED. 


WANTED.--Position with fire company in office 
or field by a young man experienced in both 
capacities. Expert inspector. Well versed in all 
amy of the business. Reasons for desiring to 

eave present position can be explained. Best 

references. Address ‘‘H,’’ care the WESTERN 
UNDERWRITER C0., 164 La Salle St., CHICAGO. 
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hibitive. They are now gradually settling to 
a reasonable basis. 

“It is to be hoped that the managers of the 
fire insurance companies will avoid such pit- 
falls and confine themselves to the writing 
of business on a profitable basis and the keep- 
ing of their pledges, whatever they may be. 

“Finally, we have before us the prospect of 
a cut in rates on preferred business and pos- 
sible chaos. Not because the insuring public 
demands it, but because certain members of 
an association cannot keep faith with one an- 
other. 

“The claim is made by some that should 
all class three agents resolutely refuse any 
commission in excess of the commission au- 
thorized by the Chicago Underwriters Asso- 
ciation, no occasion would arise for reducing 
rates on preferred busines, as each company 
in any office would then be upon an even ba- 
sis as to inducements offered for the business 
of that office. The Journal would suggest 
that the managers put all their agents upon 
an even earning basis, irrespective of whether 
they do business in the charmed circle, known 
as District No. 1, or in District No. 2. It is 
also suggested that they call off their special 
agents, who are writing business in compe- 
tition with class three agents, and that they 
put a stop to the placing of class three busi- 
ness through their down-town offices, by 
mortage bankers and secretaries of building 
and loan associations.” 


++ ++ 


NEW BROKERAGE FIRM STARTS. 

Robert M. Cunningham, son of the late 
W. H. Cunningham, manager of the Fire As- 
sociation, who is employed by that company as 
examiner, has resigned and with George L. 
Weed, of John R. Morgan & Co., the finan- 
cial brokers of Chicago, has formed the insur- 
ance brokerage firm of Cunningham, Weed 
& Co. They will be located at 189 La Salle 
street, Chicago. Both these young men are 
active and will start with a nice line of busi- 
ness. 

++ ++ 

CONFUSION BETWEEN THE OLD AND NEW. 

kK. D. Clarke & Co., general agents for the 
Chicago Fire Underwriters and Reliance Fire 
Underwriters of Chicago, call attention to a 
criticism that has been made by some local 
agents to the effect that the Chicago Fire Un- 
derwriters in paying return premiums only 
returns for a part of the underwriters, stating 
that the remainder will have to be collected 
from the rest of the underwriters individually. 
Mr. Clarke states that last June his old part- 
uer, C. C. Reed, retired from the management 
and at this time a number of the underwriters 
of the old Chicago Underwriters withdrew. 
Ile rcorganized the Chicago Fire Underwriters 
with new subscribers, without assuming the 
obligations of the old Lloyds. The former 
underwriters canceled their policies on October 
31, through A. G. Sutton as their agent. 
Twelve underwriters paid in their money for 
this purpose and three saw fit to pay individ- 
ually. Mr. Clarke’s official connection with 
the old Chicago Fire Underwriters ceased on 
June 1, when his power of attorney was can- 
celed and he has only acted in an advisory 
capacity since without any authority. Mr. 
Clarke states that he has had no connection, 
therefore, with the old concern and hence local 
agents have confused the former Chicago Fire 
Underwriters with the present institution. 

++ ++ 
EFFECT OF NEW GRAIN TANKS. 

Premium receipts in grain in the Northwest 
are likely to be diminished owing to the num- 
ber of fireproof tanks that have been erected 
and will be erected by the elevators. The rate 
on grain in these tanks is about 35 cents, 
whereas in the elevators it would be $1.35 and 
up. The effect is that companies are inspect- 
ing very carefully the older elevators, as the 
better class of grain is going into the new 
tanks and more cleaning will likely be done 
in the old style houses. 





QHIO AND WEST VIRGINIA. 


CLEVELAND NEEDS SOME TREATIIENT 











Some Bad Practices Said to Be in Vogue Due 
to the Unseemly Contest for Preferred 
Business. 





A very well-informed Cleveland agent ex- 
pressed the opinion that there will be no 
peace in the city till the large agencies take 
natters in their own hands, reduce rates and 
cut down commissions. Of the premium re- 
ceipts of the city, it is estimated that one- 
fourth, or between $300,000 and $400,000, come 
from preferred business. One agent goes so 
far as to say that he believes a rebate is al- 
lowed on fully half of this amount. Despite 
the exchange rule limiting brokerage on pre- 
ferred business to 25 per cent, experienced so- 
licitors, it is said, will not consider a proposi- 
tion for less than 30 per cent. Recently an 
agent, soliciting some preferred business, was 
told by the owner that he could get 15 per cent 
off. The agent cid his best to argue him out 
of accepting i:. but, finding this useless, told 
him he was foolish to take so little. If the 
solicitor would give 15 off, he would give 25 
under pressure. A short time later the prop- 
erty owner was again solicited by the same 
agent, but told him he had taken his advice 
and made the solicitor allow him 25 per cent. 
One agent who has seen a good many policies 
in the city says that for bad practices the 
Home is not to be compared with many other 
companies represented in Cleveland. He has 
seen many of its policies, and on all of them 
the advisory rate had been charged, which 
could not be said of many other policies 





STAMPING SYSTEM WORKING WELL. 

Miami county is closing the first half-year in 
the stamping system, and shows better prac- 
tices and a good six months’ work. A meet- 
ing of the local agents of the county will be 
held at the office of the secretary and stamp- 
ing clerk, H. E. Bowman, at Troy, January 
11, for the purpose of talking over plans for 
the coming year. 

++ ++ 
GOOD POINT TO INCLUDE. 

Rumors of possible legislative action to be 
taken in Ohio during the approaching ses- 
sion of the legislature are becoming rife. 
Among the proposed laws an effort will be 
made to amend the statutes relating to the 
crime of arson. The state fire marshal wishes 
that the law providing for the punishment of 
anyone committing arson be so amended as 
to make equally guilty anyone who “tries to 
induce or persuade or compel another person” 
to commit such a crime. 

++ ++ 
OHIO FIRE APPOINTMENTS. 


Aitna—Andrew J. Cotner, Arlington; Louis 8. 
Vinez, Louisville. 

Citizens, Mo.—Charles F. Smith, Upper San- 
dusky ; Chas. E. Fisher, Wapakoneta. 

Continental—Alfred B. Crittenden, 
Henry B. Udell, Jefferson. 

Greenwich—Andrew Witherup, Berea. 

Indemnity—T. H. Molland, Bellevue. 

Lafayette—Couplin & Williams, Cambridge. 

London & Lancashire—John H. Meyer and Paul 
P. O'Brian, Dayton. 

Northwestern National—N. B. Parker, Chicago 
Junction ; Loring G. Matheny, Nelsonville. 

Norwich Union—G. W. Whitmer, Pleasant Hill. 

Royal—P. W. Ward, Cleveland. 

United Firemens—John M. Seymour, Ashtabula. 


+e ++ 
CLEVELAND’S NEW CENTER. 

The new Park Building, at the corner of 
Ontario street and the public square, will 
shortly be ready for occupancy, and will 
promptly become one of the most important 
insurance buildings in the city. Among the 
agencies that will have offices there are Fred 
P. Thomas & Co., Henry M. Brooks & Co., 
Neale Bros. & Schryver, O. M. McAninch & 
Co., Phypers Bros. & Co., William A. Man- 


Conneaut ; 





ning, Adams & Roach, M. J. Herbert and 
Mrs. J. Weil, Jr. Other insurance people who 
will be occupants are F. L. Parsons, the in- 
dependent adjuster; C. B. Corry, special agent 
of the L. & L. & G.; Sloan & Snyder, gen- 
eral agents of the Massachusetts Mutual Life, 
and the Cleveland Inspection Bureau. 
+e +t 
WESTERN RESERVE’S PROGRESS. 
Unless losses are heavy in the next two days 
the Western Reserve of Cleveland will close 
the year with about $10,000 permiums writ- 
ten and about $100 losses. Of the business 
written, about 50 per cent is term business. 
This is the only regret Secretary Gooch has 
over the first eight months’ writings. The 
company’s policy next year is not likely to 
be changed. It may branch out of Cleveland 
before the end of the year, but probably not. 
ne ++ 
WILL MAKE AN INSURANCE BUILDING. 
The annual meeting and election of officers 
of the Cincinnati Underwriters Association will 
be held on January 7. In the evening a ban- 
quet will be given at the Burnet House. At 
a meeting of Cincinnati agents held on Tues- 
day of this week definite action was taken in 
favor of uniting on the twelfth, thirteenth and 
fourteenth floors of the new First National 
Bank building, which will be ready for occu- 
pancy about June 1. About twenty-five agen- 
cies have agreed to take space in the new 
building, including the Rating Bureau, the 
National Insurance Company and George W. 
Pohlman’s general agency. 
++ ++ 
TWO CINCINNATI AGENCIES COMBINE. 
The Cincinnati agencies of Klick & Burnet 
and John Swasey & Co. will consolidate on 
January 1, the firm name to be Klick, Burnet 
& Sale. The consolidated agencies will rep- 
resent six companies, including two sole agen- 
cies. 





OHIO AND WEST VIRGINIA NOTES. 


The Michigan Fire & Marine has retired 
from the agency of A. R. Hawthorne of Troy. 


The Semler Mill Company of Hamilton, 
Ohio, has sued the Ohio Grain Dealers Mu- 
tual of Columbus to. recover on its March 
loss. 


At a recent fire at Berlin Heights, Ohio, the 
fire engine was frozen up and the citizens 
had to tear down some exposed sheds in order 
to check the flames. 

Moore Brothers, Long & Co. of Toledo, 
have dissolved partnership. Moore Brothers 
retain the New York Underwriters and S. F. 
Long takes the Orient. 


Lawrence Schunck, who purchased the old 
William Stelzer agency at Celina, Ohio, has 
sold it to W. J. Phipps. Ten non-union com- 
panies are represented in the agency. 

Thomas H. Geer of Cleveland secures the 
agency of the North River. The Continental, 
which has been in his office, goes on a single 
agency basis with Stafford, Goss & Co. 

It is expected that W. C. Kautzman, of Wis- 
sler & Kautzman, at Bellefontaine, Ohio, will 
be appointed as assistant adjutant-general on 
the staff of Governor-elect Myron T. Herrick. 

J. M. Seymour of Ashtabula, Ohio, has en- 
gaged in the insurance business, and has joined 
the Ohio Association of Local Fire Insurance 
Agents. He is also engaged in the real estate 
business. 

J. H. Brock, who has been acting as special 
agent of the Ohio Underwriters Mutual Fire 
Insurance Company of Columbus, has severed 
his connection with that organization to take 
effect January 1. 

Benjamin B. Whiteman, formerly president 
of the Merchants and Manufacturers Insur- 
ance Company of Cincinnati, died last week 
at his home in that city, at the age of 93. 
He retired from business about fifteen years 
ago. 

The Merchants Insurance Company of New 
Jersey, which retired from Ohio several years 
ago, is being sued by the attorney-general of 
that State for $1,763.70, alleged to be due as 
taxes for the privilege of doing business in 
Ohio. 
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UNDERWRITING IN MICHIGAN 


SAYS RATES ARE BEING MADE SLOWLY 











Special Agents Claim that Forces Are Not Ade- 
quate to Apply the Schedules Very 
Rapidly. 





A special agent of Michigan, in referring to 
an article in THE WESTERN UNDERWRITER re- 
garding rating in the West, in which it was 
stated that rates were being promulgated in 
Michigan fairly rapidly, has this to say about 
the situation: 

“I do not believe that rates are being made 
and promulgated in Michigan as rapidly as 
they might. I find, for instance, that our 
company is operating in 106 fire protected 
towns, and only 28 of these have been rated. 
There are probably some 20 towns, in which 
we do not operate, of which I have no rec- 
ord. This would seem to be a very small 
portion of rated towns. The work is going 
along slowly, largely on account of lack of 
forces and probably because the assessment 
made on the companies does not contemplate 
putting on additiona] men. It would seem, 
however, that some plan should be evolved to 
get rates out more rapidly in the State. The 
local agents are very desirous of having these 
rates made. We have complaints from all 
over the State in this regard, and the agents 
are getting impatient. The 25 per cent ad- 
vance applies in these towns where the sched- 
ules have not been used, and hence there is 
a good portion of the State that remains to 
be covered.” 





MICHIGAN FIRE APPOINTMENTS. 


American, Pa.—McLaughlin Bros., Detroit. 
Citizens, Mo.—J. C. Lehr, Monroe. 

Spring Garden—Godfrey & Hennesy, Detroit. 
Western, Can.—W. I. Brooks, Portland. 


++ +t 
FRANK BLOOM MAKES A CHANGE. 

Frank Bloom, brother of Special Agent Nel- 
son A. Bloom, of the Continental of New 
York, has severed his connection with the 
George W. Chandler agency in Detroit, to take 
effect January 1. Mr. Bloom goes with Messrs. 
Godfrey and Hennesy of Detroit. 

+e ++ 
TESTING THE DEAN SCHEDULE. 

The Michigan Inspection Bureau is making 
a test of the Dean mercantile schedules to see 
whether they will be satisfactory to all in- 
terests in that State. Michigan is consider- 
ably behind in rating, but if the Dean schedules 
are adopted, it is likely that outside timber 
will be given the Michigan bureau to expedite 
rating in the State. 

++ et 
EXTENDS HIS THANKS. 

Some weeks ago William Peters, who rep- 
resents several prominent insurance compa 
nies, received two tickets to the opening of the 
new theater, one of which came from the 
Prussian National, the other from the North- 
western National. Mr. Peters desires to ac- 
knowledge receipt of the tickets, and, at the 
same time, to express his thanks for them 
through the Mining Journal_—Marquette 
(Mich.) Mining Journal. 

+4 ++ 
PORT HURON IN GOOD SHAPE. 

Insurance affairs at Port Huron are just 
now in very good shape. The best of feeling 
prevails among the agents, and there are no 
charges of bad practices of any kind. The 
25 per cent advance still applies on old busi- 
ness, though new risks are rated under the 
schedule. The city was inspected by the rat- 
ing bureau about a year ago, with a view 
to applying the schedules, but on account of 
the excellent conditions prevailing the new 
rate book has not been issued. It was felt 
that while affairs are so satisfactory it would 





not be well to cause an upheaval that might 
have bad results. A well-informed man states 
that he believes there is not now a cut rate 
in the city. 

The fire department at Port Huron has been 
reorganized, and is now said to be in first- 
class shape. It was asserted by many men 
who witnessed the St. Clair hotel fire last 
winter that several firemen were too drunk to 
know what they were doing, and if they had 
been sober the fire could have been put out 
before it gained any headway. The chief who 
was in charge at that time nas been super- 
seded, and it is said that the discipline of the 
department is now very good. A new wagon 
has been added to the equipment, and there 
is talk of providing a steamer, but it will not 
likely be purchased this year. 

ae a4 
MAINS SHOULD BE EXTENDED. 

Fire Marshal Lemoin of Grand Rapids says 
that the high pressure water main should 
be extended down Lyon street of that city to 
Campau street, as there are several large 
buildings at the foot of Lyon street with only 
one hydrant. In case of a big fire the depart- 
ment would be obliged to go to Canal or 
Pearl streets for water. He also recommends 
that the high pressure main be extended 
throygh Campau, Louis and South Ionia 
streets to Burton avenue, which would give 
ample protection to the wholesale district and 
the south end manufacturers. He says that 
this main should be for fire service only, and 
the question will be taken up soon by the 
board of public works. 

++ ne 
DOWAGIAC AND BENTON HARBOR. 

Some complaint has arisen in regard to 
rates at Dowagiac, especially as regards the 
25 per cent advance. The Michigan Inspec- 
tion Bureau has been at work rating Dowa- 
giac, and by this time, doubtless, has it com- 
pleted. 

Benton. Harbor agents have been clamoring 
for new rates, as the town has not yet been 
rated.. The Michigan Inspection Bureau has 
promised to take up the town at once. 

++ ++ 
WILL NOT SEE HEAVY INCREASES. 

While most companies in Michigan will in- 
crease their business to some extent this year, 
yet there will not be the advances in receipts 
that were shown last year. Business is grow- 
ing in Michigan naturally and the increases on 
new business amount to something, but it is 
predicted that none of the companies will 
make the record in increases that they did 
last year. 





MICHIGAN NOTES. 


A bogus insurance agent has been flimflam- 
ming the farmers in the vicinity of Niles, 
Mich. 


The line on the Flint Wagon Works has 
been renewed by the local agents, although 
the risk was recently equipped with auto- 
matic sprinklers. The installation of the 
sprinklers caused a reduction in the rate from 
$1.911 to 35 cents. The line amounts to 
$333,000. 


Complications have arisen over the Delta 
lumber loss at Escanaba. The total valuation 
is $95,000 and insurance $35,000. Of this, 
$10,000 was written under the old lumber form 
and $25,000 under the new form with the 80 
per cent clause. The co-insurance clause of 
the new form seems to be causing the trouble. 





C. F. Mullins of Denver, the manager of the 
mountain department for the Commercial 
Union, Palatine and Alliance, of London, has 
joined the Western Union, as he has some 
territory in the Western Union field. 


The New York State Board has rescinded 
its action declaring a membership forfeited 
whose company refused to report through a 
stamping office. The first action was aimed 
at the Home, which declines to send its farm 
business through a bureau. 


WEEK’S NEWS IN INDIANA. 


WILL NOT USE THE DEAN SCHEDULES. 





Indiana League Refuses to Acknowledge the 
New Instrument, Claiming the Present 
Ones Meet All Purposes. 





The Indiana League, the non-union field or- 
ganization, has taken a decided stand against 
the introduction of the Dean mercantile sched- 
ules in that State. The special agents belong- 
ing to the organization are not opposed to the 
schedules. In fact, they regard them as good 
but they state that it is impossible for most of 
the local agents to understand them or explain 
them to the assured, or apply them. They 
think that the Indiana schedules are more sim- 
ple and can be used with greater satisfaction 
by the local agents. They also believe that 
inasmuch as the State has been re-rated under 
the Indiana schedules, it would be too expen- 
sive to start over again and use another sched- 
ule. The league is willing to abide by the 
rates given by the Indiana mercantile sched- 
ule. The Dean schedules have been applied 
in Valparaiso, Jeffersonville and New Albany. 





MANY FLUE FIRES REPORTED. 

While Indianapolis for several winters has 
been accustoming itself gradually to the dis- 
appearance of natural gas as fuel, many of the 
towns right in the gas field are having their 
first experience for 15 years burning other 
fuel. They are finding their old chimneys too 
small and dangers of fire increased. Conse- 
quently the number of small fires, and of large 
ones, too, for that matter, from defective flues, 
has been largely increased and the gas belt 
fears that it will either build new 
flues or pay higher rates. 

te ++ 


have to 


WILL SOON RECEIVE REPORTS. 

The Indiana department has completed send- 
inig out the blanks to insurance companies on 
which to make their annual Under 
the law passed by the last legislature the com- 


reports. 


panies have only to make one annual state- 
ment now instead of two 
ments as heretofore. 


semi-annual state- 
The department will be 
gin to hear from these about the fourth of 
January. The first arrival is usually the state- 
ment of the Interstate Life of Indiana. Of 
the outside companies the New York Life is 
generally the first one in with its report, which 
generally arrives about the seventh of January. 
The Home of New York usually manages to 
head the procession of statements from the 
fire companies. 
++ ++ 
WILL ENTER THE LOCAL BUSINESS. 

W. A Phillips, when he will retire as county 
recorder at Terre Haute, will open an insur- 
ance office at 513% Ohio street, in that city. 





An employe of one of the insurance agencies 
of Indianapolis put in a claim recently under 
his fire insurance policy for damages for the 
loss of a window in his dwelling broken by a 
boy who threw a stone through it. Another 
claim made under a fire insurance policy re- 
cently was for the flooding of a cellar caused 
by a broken sewer pipe. 





Advertising is the life blood of busi- 
ness. Advertise more and you will get 
more business. Every business has its 
own method of advertising. Local 
agents should distribute some of our 
Household Inventories in their vicinity. 
Why ours? Because they are neater 
and better than any form in use. Be- 
sides, we print your advertisement on 
the Inventories free of charge. Send 
for a sample book free. 

THE WESTERN UNDERWRITER COMPANY, 


Cincinnati-Chicago. 
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STATE TOPICS OF ILLINOIS. 


CLAIM IMPROVESENTS WERE NOT MADE 








Illinois State Board Forced to Take Action at 
Galesburg Owing to Credits Being 
Allowed. 


The Illinois State Board has been forced to 
take action at Galesburg on the question of 
granting credits for improvements. 
was re-rated under the and 
after the rates were promulgated the secre- 
of the notified the Illinois State 
Board of improvements that had been made, 


Galesburg 
new schedules 


tary board 


stating that the corrections merited the 
credits that are allowed. The plan followed 
in such instances is to allow the authorized 


raters to make the inspections and recom- 
mend the credits. The State Board claims 
that after investigation it is found that 80 
per cent of the reported improvements have 
not been made in Galesburg, and hence they 
will not be recognized or credits given un- 
til an authorized rater of the State Board goes 
over the risks and makes his recommenda- 
tion. The State Board has been forced to 
place all rates back to the original figure until 
the rater inspects the property. It is stated 
that a rater will be in Galesburg about once 
in three months to take up the question of 


improvements that have been made and to 
figure the credits that will be allowed. The 
Galesburg board has been notified of this 


action and the companies are requested not to 
allow credits until authorized. 





AFFAIRS AT JACKSONVILLE. 
Jacksonville is in fairly good condition «as 


far as rates are concerned, but there are 


thirty-five agents now doing business, and 


several real estate men and others 
looking for companies. The size of the agen- 
cies may be judged from the fact that only 
one hundred and four companies are 
sented. 
Jacksonville has few industries, being simply 
a large farming town and an educational cen 
ter. There are a few handsome buildings, but 
the majority appear old and uncared-for, and 
many of the vacant. The town 
seems to be going into decay. 
at a+ 
COMPANIES ARE EXPANDING. 
Some companies are making themselves felt 
in Illinois at the present time and are showing 


are now 


repre- 


stores are 


good increases in business by writing large 
lines on the best kinds of risks. The Home, 
Hartford, National of Hartford and Liverpool 
and London and Globe are now writing heavy 
lines on the best classes of business and are 
valuable to agents who have such lines to 
place. 
++ . ++ 
RATES OBSERVED FAIRLY WELL. 

Pana was one of the first towns rated under 

and rates seem to be ob- 


the new schedule 


served fairly well. There are charges of re- 
many of the this 
There is a hay compress in Pana, the 
bales—different, 
therefore, from the ordinary square style of 


bating against agents in 
town. 
hay being baled in round 
baling 
++ ++ 
MAY BE TROUBLE AT LINCOLN. 

Some of the field men who have visited Lin- 
coln anticipate trouble there unless some of the 
agencies reform. Chere seem to be some per- 
sonal grievances among the agents and dif- 
ferent offices are charged 
The main complaint is 
Perkins & Wakeman, the other 
agents claiming that they are forced to meet 
the competition of this firm by offering in- 
ducements. It that Perkins & Wake- 
man object to the new rates and claim they are 


with rebating and 
rate-cutting. made 


against 


seenis 





not correct. Some of the field men, however, 
have gone over the rates and declare that 
they have resulted from the application of the 
schedules in the regular way and the criti- 
eism is unjust. 

The trouble at Lincoln is an old one and 
many companies have been obliged to be con- 
tent with a very small business, while cer- 
tain agencies seemed to hold most of the risks. 
If rebating has enabled them to do this, it is 
about time rates were declared off, so all can 
have a chance. A rate war in Lincoln seems 
the only solution of the situation. 





PREMIUM RECEIPTS ARE PRESENTED. 


Returns for the Year from Various 
Agents at Alton as Furnished 
for Taxation. 


Local 


Following are the premiums reported for 
taxation at Alton, IIl., for the year ending July 























I, 1903: 

Edmund H. Blair— George Emery 
Citizens ........$1,256 Spring Garden ..$ 216 
Manchester 2 American ...... 17 
lam. Brem. 5 - — 
Northern Assur.. 2 
Hanover ....... 

a, MET ee Wm. Sonntag 
Connecticut Phenix ........$1,601 
Springfield ..... 1,252 
$7,358 London ........ 1,143 
.Etna 1,106 

Michael Mahoney DE dscenewe 951 
Mechanics .....$1,560 Lon. & Lan. .... 745 
Lumbermens ... 1,020 Caledonian ‘ 666 
United States... & Ss weve 301 
Union, Va. = 3 ee B01 
Firemens, N. J.. 1.3 Mercan. F. & M 449 
Milwaukee ..... 431 Ger. Alliance . 407 
German, Va. ... 821 Greenwich ..... P92 
German, Ind. 317 - — 

SO,194 
86,594 
George IL. Smiley 

McKinney & Son— Niagara ........$ 578 
American, Va...$1,2 PD: taxernn es THO 
Ny. W. mat. Scot. U. & N 695 
Fire Assn. ... Amer, Cent. .... 690 
American, N. J... Norw. Union ... 827 
Germania ...... ee 494 
Farm. & Merch BD @&i. & G. ... 1288 
Nat. Un., Pa Franklin . 670 
N. ¥. Und. srit. Amer er 103 
Mil. Mech. Firemans Fund.. 637 
Westchester .... 906 No. Amer. ..... 245 
National, Conn... 1,175 North Brit. 724 
Continental .... 1,196 HMartior@ ....... 
Security. Conn... 677 Vheenix, Conn. .. 1,217 
Concordia ...... 894 Ger. Amer. . 9 
ee avcwsep wx 1.084 VPheenix, Eng. 679 

—- Coml. Union 2 
$13,032 Equitable ...... 
Prov. Wash. 

Robert M, Stamper 
Nat., Conn. ....$1,189 $15,204 
Royal - 1,102 
St. Paul 979 Ss. F. Connor 
Ia. Fire 865 Aachen & Mun...38 693 
Thuringia ...... 719 Home F. & M. . 666 
Sun edie wna 636 United Firemens. 496 
Royal Exch. 510 National ....... 176 
Michigan ...... 468 
Dalatine 408 $2.03 


86.877 





SITUATION AT SHELBYVILLE. 
At Shelbyville many of the merchants can- 
Fires 
have not visited the town for some time and 


not be induced to carry fire insurance. 


business men therefore seem to think that it 
is fireproof. The town has not yet been re- 
rated. A mutual is located at Shelbyville, 
which writes farm business and therefore gets 
the cream of what is going on. 





ILLINOIS NOTES. 
S. E. Weld of 
agency. 


Elgin has unionized his 
W. E. Cline of New London sells his agency 
to C. M. Jelleff. 


William J. Catheart sells his agency to John 
A. Catheart at Sidell. 


Dauken & Houser of Lincoln are succeeded 
by Donald Danken, of the firm. 


The mayor of Mascoutah, Ill., has sworn 
in special police to patrol the town until the 
fear of further incendiary fires is over. It is 
thought that $10,000 of property has been 
burned within the last few days in this town 


by fire bugs. 





We are furnishing local agents with expiration 
books, to be presented to the assured, and our 
prices are right. Sample pages sent on request. 

Turk WESTERN UNDERWRITER COMPANY. 





HELD NOTES OF WISCONSIN. 


DIFFICULT TO FORESHADOW LOSSES. 








Uncertain This Year What the Record of the 
Companies Will Be Throughout 
the State. 


It will be difficult this year to figure the 


average loss ratio of 


Wisconsin, although 
observers claim that the record for the State 
will not be as good as last year. Milwaukee 
has proven to be a hot town for the companies 
and the lumber losses have been heavy in 
many instances. 

The experience of companies varies to a 
great extent even in case of those doing a 
general business throughout the State. Some 
of the large companies appear to have a very 
low loss ratio, while others have shot a con- 
siderable distance up the scale. Until the dif- 
ferent figures are in it will be impossible to 
tell just how the State has come out. 

Some of the mutuals in the State have been 
having a number of losses recently. With the 
new law authorizing mutuals to write any- 
where in the State, it is predicted that many 
of them will come to grief because as a general 
rule mutuals that extend their territory are 
rot able to make a favorable record. 





WISCONSIN AGENCY APPOINTMENTS. 


Allemannia—Frank R. Crumpton, Superior. 

Citizens. Mo.—Burt W. Hermann, Waupaca. 

Consolidated F. & M.—Gustav Buchheit, Water 
town, 


Concordia—-Frederick William Marcussen. Platte- 


ville; Andrew Noll, Chjlton; Charles S. Miller, 
Oconomowoc. 
Continental—Emil Scow, Cumberland: T. A. 


Serrurier, Wilton: James Treseder, 
Mangold, Wausaukee: H. W. 
Federal. N. J.—J. H. 


Viola: S. A. 
Goodwin, Hartland. 
Ilarper, F. J. Wildner, 


R. J. Shields, Superior. 
Milwaukee Mechanics—E. Walter Heiss, Eau 


Claire; Andrew Noll, 
Hartford: William T. 
Royal—Charles I. 
A. Knapp, Evansville. 
Williamsburgh City 
Milwaukee. 


Chilton ; 
Leitsch, 
Taylor, 


John ©. 
Columbus. 
Dodgeville ; 


Coerper, 
Harvey 


Abraham L. Grootemaat, 


++ ++ 
LOCAL AFFAIRS AT BELOIT. 

Local agents at Beloit seem to be losing the 
factory business in their city to Chicago and 
New York brokers. One by one these interests 
are seeking outside insurance, largely on ac- 
count of the rate. The rates on all the plants 
have been increased, and to this the managers 
have taken exception and goné outside for 
their insurance. One factory places its line 
in the eastern mutuals. The local agents be- 
lieve that some concessions should have been 
made in order to have held the business. 

++ ++ 
ELEVATORS IN WISCONSIN. 

The number of elevators in Wisconsin has 
increased quite considerably during the last 
few years and companies regard them as fairly 
good risks. Only wheat and rye for the most 
pert are stored in Wisconsin elevators, there 
being but little corn raised. This improves the 
character of the risks and makes them more 
desirable. 

++ ++ 
ELECTRIC WIRING IN WISCONSIN. 

Special agents report that electrical wiring 
conditions in Wisconsin, while defective in 
some points, are much better than those in 
several other States. Most of the towns in 
Wisconsin have put in electric wiring, and it 
seems to be of a pretty good grade and intel- 
ligently installed. 





WISCONSIN NOTES. 

Atwood & Weller succeed Rogers, Atwood 
& Weller at Milwaukee. 

Hilbert, Baerwald & Dawe Company suc- 
ceed to L. A. Wheeler Company at Milwaukee. 
H. J. Mulholland succeeds Mulholland & 
Connors at Kaukauna, Wis. 


W. F. Good & Co. of Ashland, Wis., have 


purchased the Shores agency. 


F. G. Gilkey buys the agency of G. G. 
Paulus at Grand Rapids, Wis. 
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THE WEST AND NORTHWEST 


WILL TAKE UP SMALL IOWA TOWNS. 


Sub-Committee of the Governing Committee 
Will Give the Subject Attention and Pre- 
pare Recommendations. 





The policy of the governing committee of 
the Union toward Iowa is receiving some at- 
tention from that body, especially in view of 
non-union competition in the smaller towns. 
The special agents hope to organize boards in 
important towns as rapidly as seems consist- 
ent, but it will be some time before the smaller 
points are reached. Competition for business 
in the villages is very keen and the union 
companies charge that outsiders are securing 
more than their share of this business. The 
rates on village property are quite high. Even 
with rates practically open, the union com- 
panies seem unable to cope with conditions. A 
sub-committee of the governing committee has 
been appointed to take up the Iowa situation as 
regards the small towns and recommend a 
policy to be adopted to meet outside competi- 
tion. 





GAIN VICTORY IN HARMER SUIT. 

The companies gained a victory in the Har- 
mer mill This mill 
burned about two years ago, having $77,500 
insurance with $28,550 in wildcats and unli- 
censed companies. 


case at Burlington, Ia. 


Some of the wildcats re- 
fused to pay, when the assued attempted to 
collect the amount unpaid from the admitted 
companies. The point raised by the assured 
was an Iowa law which holds that solvent com- 
panies can be held liable for the portion of 
irresponsible companies that refuse to pay. 
The statute is regarded as one of the most 
iniquitous that could possibly be conceived 
and the jury decided in favor of the admitted 
companies. 

The assured has decided to appeal. 
of the company managers met in Chicago this 
week and decided to fight the case to the end. 

++ ++ 
CANNOT USE STATE SEAL. 


Some 


Attorney General Prout of Nebraska holds 
that the 
cies of insurance companies. 


state seal cannot be used on poli- 
This opinion has 
been delivered in response to a request from 
the State Insurance Company of Omaha, to use 
the insignia of the State. 
ae 
STONE GOES WITH THE TRADERS. 

Henry N. Stone, with the Badger agency 

in Minneapolis, has been special 


Mon- 


appointed 
agent of the Traders for Minnesota, 
tana, North and South Dakota. 
++ ++ 
WILL RAISE RATES AT FARGO. 
Rates at Fargo, N. D., 
about 50 per cent, owing to the high loss 


will be increased 


ratio of companies in that city. Fargo has 
had a disastrous record, many companies hav- 
ing become frightened at the fire record there. 


lhe Minnesota and Dakota board has re- 
rated the town and the new rates will be out 
in a short time. 

++ ++ 


INTERNATIONAL HARVESTER CO. LINE. 

Moore, Janes, Lyman & Herrick, the Chi- 
cago local agents, have now gotten control of 
the insurance of the International Harvester 
Company, covering all the plants of the com- 
bination in this country. They will place the 
business through resident local agents, paying 
a commission for countersigning the policies. 
The companies have. had more or less trouble 
with agricultural implement warehouses in 
Nebraska and other States on account 
of rate. Now that the control of the business 
is placed in one firm, the companies hope to 


lowa, 





be able to handle rate matters with more sat- 
isfaction than they have before. 
$+ ++ 


NEW RATES SOON TO BE USED. 

It is expected that the reduction in mercan- 
tile rates in South Dakota will be promulgated 
in a few days. This action was taken by the 
rating bureau of the State in order. to meet 
the competition of the mutuals which have 
been gaining headway, owing to the profitable- 
ness of the business in that State. There are 
seventeen mutuals doing a general business in 
South Dakota and they have been securing 
the cream. The new rates, however, will 
place the stock companies in a position to meet 
the mutual competition very effectively. 





COMPETITION WITH MUTUALS STRONG 


Situation in South Dakota Is Attracting Atten- 
tion Owing to the Loss of Stock Com- 
pany Business. 


Stock companies are beginning to realize 
that they must reckon with mutual competi- 
tion in South Dakota. 
a good field for mutual operations in this 
State. The Retail Merchants Mutual has been 
gaining considerable headway, as have the 
different and village concerns. They 
are picking the cream of the preferred busi- 
ness and branching out into other lines. Busi- 
ness men claim that rates are high in South 
Dakota, and hence they resort to the mutual 
companies. Since the anti-compact law went 
into effect reports have come of some rate- 
cutting on part of some of the stock com- 
panies. 


There seems to be 


town 





NO RATE WAR HAS RESULTED. 

While rates have been declared off in Ver- 
milion, S. D., there is no general rate war 
there. The companies notified their agents 
to protect their business and that is about as 
f Rates, 
known, are off on preferred business at Sioux 


far as rate-cutting extends. as is 
Falls, but there is no general scramble in evi- 
dence as yet. 
at ++ 
TWO POSITIONS CONFLICT. 

A peculiar situation arisen at Grand 
Forks, N. D., in the adjustment of the loss 
on Young’s furniture establishment. Owen 
Young, president of the Northwestern Fire & 
Marine, is one of the owners of this store. 
The assured refuse to stand by the award of 
the appraisers, claiming that it is unfair. 
Much comment, therefore, has arisen over 
Mr. Young’s connection with the store and 


has 


an insurance company. The Northwestern 
was interested in the loss. 
++ ++ 


MUTUALS SUST¢IN HEAVY LOSSES. 

It is understood that 
that North 

heavy losses during the year. 


some of the mutuals 
operate in Dakota have sustained 
The business in 
North Dakota has not been nearly as profitable 
as in South Dakota. The experience of the 
South Dakota mutuals has led the North 
Dakota people to branch out to an extent that 
may lead to their undoing. 
++ ++ 
TO ENFORCE THE ORDINANCE. 

The fire insurance agents of Omaha have 
resurrected a musty ordinance passed by the 
city council in 1890, providing that rubbish, 


boxes, or other combustible 


paper, rags ma- 
terial must not be allowed to accumulate in 
any cellar, basement or areaway, and that 


such cellars, basements and areaways must be 
whitewashed. The ordinance provides 
that the chiefs of the fire and police depart- 


also 


ments shall conduct the inspection of all busi- 
ness buildings under the direction of the fire 





and police board once each six months, or 
more often if required. The agents will en 
deavor to have this ordinance enforced. 
* ++ 
RATES OFF IN SEVERAL TOWNS. 
Rates are said to be off in the following 


towns either for all business or preferred 
classes: Belton, Independence, Joplin, Savan 
nah, Cameron, Brookfield, Chillicothe, La 


grange, Nevada, 
Liberty, Grant 


De Soto, 
Sheridan, 


Clinton, Centralia, 
City, sutler, Mar 
shall, Lee’s Summit, Jefferson City, St. Joseph, 
Kansas City, Fredericktown, Mexico and War 
rensburg. There is no open fighting in most 
of the towns, though the agents are said to be ° 
cutting all of the above places in Missouri. 





GENERAL WESTERN NOTES. 


E. F. Gibson succeeds to the firm of Grace 
& Gibson at Des Moines. 


B. F. Knauft of St. Paul has been ap 
pointed special agent of the Milwaukee Me- 
chanics for Minnesota and South Dakota. 


Abram Wing has opened an insurance office 
at Ottumwa, lowa, representing the Connecti 
cut, American. of Boston. Michigan F. & M 
and Rochester German. 


R. H. Lacy and G. B. Healey have formed 
a partnership under the name of Lacy & 
Healey at Sioux City, Iowa, with offices in 
the Bolton block. 


The American of Philadelphia has re-en 
tered Colorado, after an absence of ten years, 
and added that State to the territory of Ed- 
ward Brown & Sons, its Pacific Coast general 
agents. 


Inspectors who have gone over the Maple 
Leaf elevator at Kansas City, Kan., make an 
unfavorable report on the risk. It is charged 
that-the wiring is defective, the house is dirty 
and other matters need attention. 


The Associated Underwriters, Allied Un 
derwriters and Fidelity Insurance Associa 
tion, all of New York, and the F. A. Colley 
Companies have paid the loss on the Ham 
mond Packing Company at St. Joseph, Mo., 
and the Omaha Packing Company at Chicago 


The Metropolitan Fire of Chicago has re 
ceived its papers of admission to Minnesota, 
Wisconsin and Missouri during the week. 
In Minneapolis it has appointed Carl Anderson 
as its agent, with G. G. Dickerman & Co. at 
Duluth. The Wisconsin appointments include 
J. A. Smith at Eau Claire, Schmitt & Howe at 
West Superior, the Simmons Company at 
Oshkosh, and George B. Marvin, Jr, at La 
Crosse. 





SHERRICK ON THE DRYDEN BILL. 


State Auditor David E. Sherrick of Indiana 
says that the single purpose of the bill now 
before Congress is the destruction of the wild- 
cat companies. He says: “The sale of bogus 
insurance is a cruel crime, for the reason that 


Not 


one man in one hundred stops to investigate 


the contracts are based upon confidence. 


the reliability of the company and would not 
know how to go about it if he wanted to in 
vestigate. Not until the fire sweeps his prop- 
erty away is it revealed that the protection for 
which he has been paying isa myth. The reve 
lation of fraud comes hand in hand with disas- 
ter. Thousands of innocent people are vic- 
The crime is but a misdemeanor, 
extraditable, so that the State 
in which the offense is committed is power 


timized. 
therefore not 


less to act, the swindling concerns always hav- 
ing headquarters in other States than those 
in which they are doing business.” 





JenneY—The many friends of C. A. Jenney, 
of the Weekly Underwriter of New York, 
will feel a deep sympathy for him in the loss 
of his wife. Mrs. Jenney was a woman of 
many personal charms, gifted with accom 
plishments of mind and heart that endeared 
her to all who came in contact with her. 





If you knew the satisfaction it gives a local 
agent to use a comparative record, you would ask 
us for a sample page. Don’t be bashful. 





A 
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Ohio Newspaper’s Fling 
* at the “Insurance Hoisters.” 











The Middletown (Ohio) Journal, under the 
caption, “Local Insurance Hoisters,” thus 
flings the caustic dart: 


“It is funny, indeed, to watch the boosting 
antics of the insurance agents of this city. 
How the poor fellows labor and struggle to 
keep the rates up on the poor home-owners 
of this city, that the king bee up at Columbus 
can sit and glory at the work and then loll 
over on his side and say to his stenographer, 
‘Write the boys at Middletown that King 
Sellers, the man who has more medals given 
him as a king booster of insurance than com- 
mon junk men have scrap iron, glories in 
their work, and for a Christmas gift each one 
of his five subjects known to him as the kings 
of this State’s hoisting committee will be sent 
a five-pound cast-iron weight, for fear that 
in some of their aerial flights with the insur- 
ance rates they may go up and vanish out of 
sight in the thin air.’ Then what weeping and 
cutting down of the high-rate insurance that 
they have struggled, pushed, twisted and 
turned, until they have them on the pinnacle 
they occupy to-day, eSpecially in this city. 

“On, gay old boys, if you ever were five 
willing and faithful agents who believe all 
honor should be shown the king of boosters, 
it is the five boys who have been anchored 
on the home-owners of this city. Boys, you 
have done well; you have the rates of insur- 
ance on the homes of this city boosted up as 
high as your longest persimmon pole will 
reach, and now all you have to do is to stand 
under the old thing and pick up the persim- 
mons as old King Sellers takes a shake out 
of his poor subjects, with the high rate of 
insurance brought to them by the earnest and 
hard work of the local boys, who have la- 
bored so studiously for the benefit of King 
Sellers and to the detriment of the local peo- 
ple, who have to pay the bills. 

“Climbing up the fire escape of one of the 
main buildings of this city the other night, on 
hearing noises that have a tendency to make 
men shiver oozing out of the window that was 
partly raised in the office of one of the five 
boosters, I looked in and there were the five 
of them all seated. They had just been sing- 
ing a song. The chair then asked for a re- 
port for the committee known as the hoisting 
committee, and after the old boy in his most 
happy vein stated that everything had been 
stretched in this city to its full limit, in fact, 
he says, with one of his alabaster and expan- 
sive smiles playing over his hardened cheeks, 
‘Boys, King Sellers wires us, “Don’t boost any 
more at present. Try and hold what you have. 
The people may be aroused, awakened to a 
realization of the fact that they are being 
guiled; then, my over-zealous subjects, there 
would be a reaction, and, while they could 
only get me by telephone, you poor boys could 
be caught with the naked hands, and the cry 
would go up as high as you sent the insurance 
rates, on to the tannery with the hides of my 
subjects. Oh, boys, be more than careful; 
hold what yow have. You are good boys— 
you are too good—and I may have to send 
each of you a ten-pound cast-iron weight to 
hold you on earth.”’ 

“This was received with huzzas for the king, 
happy, good old King Sellers. The tables were 


moved out, the chairs pushed back, and the 


five members of the hoisting committee stood 
up in the middle of the floor, caught hold of 
hands, and began to jump around the room, 
singing at the top of their voice. I could not 
catch the words of the verses, for they were 
sung in a very high note, but the chorus was 
like this: 
“We are five jolly old Turks, 
Our insurance combine is a gem. 
As long as the rates we can boost 
King Sellers will rule the roost, 
And declare us kings of jolly old Turks.’” 





DEATH OF EDWIN S. FOLSOM. 


Edwin S. Folsom, manager of the loan de- 
partment of the Travelers Insurance Company, 
died at his home in Indianapolis December 
24 from an attack of pneumonia, after an Il- 
ness of only a few days. He was formerly 
general agent for the Phcenix Mutual Life. 
He was sixty-five years old. He leaves a 
wife, a son and a daughter. The latter is 


a 
the wife of H. W. Buttolph, act in th 
Indiana insurance department, se 





LIFE INSURANGE GIRGLES. 


PRUDENTIAL ENTERS AGENCY COPIPACT 











Becomes a Member of the Agreement with the 
Three Big Life Companies as to Employ- 
ment of Representatives. 





The Prudential has entered the compact of 
the New York Life, Equitable and Mutual Life 
as to employing each other’s agents. General 
agents and managers of all companies have 
been notified during the last few days of the 
action, and all express their gratification that 
this agreement is enlarging. Inasmuch as the 
Prudential and Metropolitan have an agree- 
ment as to employing each other’s agents, it 
really brings the five big companies into close 
union. As is known, the relations between 
the New York Life and the Metropolitan are 
very close, so the New York Life general 
agents do not seek Metropolitan timber. It 
has been the custom of some general agents 
to seek men trained in the industrial depart- 
ments of companies, especially assistant su- 
perintendents. Inducements are held out to 
them, which have led a great number to enter 
the regular ordinary lines. 

The advent of the Prudential in the agency 
agreement will give strength to it, and is an- 
other step in the line of placing the life in- 
surance business on a higher scale. 





PITTSBURG L. & T. DROPS SUB-ORDINARY. 

The Pittsburg Life and Trust has discon- 
tinued writing sub-ordinary business at some 
of its large city offices, and it is understood 
there that the same course is pursued at all 
points. This action has put some of the di- 
rectors of agents “up in the air,” as most 
of their agents wrote this business very largely 
and are not trained to write ordinary busi- 
ness. The company writes intermediate poli- 
cies of $250 and $500, and that helps out, but 
some agencies will have to be almost wholly 
reorganized. There is little doubt that this 
action will make the company more attractive 
to ordinary writers, and, as it gives splendid 
agency contracts, it ought soon to be getting 
a volume of good ordinary business, larger 
than the volume of sub-ordinary it might have 
had and much more desirable. 

++ ++ 
DECEMBER BUSINESS SLOW. 

How slow business is this month as com- 
pared with last December is shown in a con- 
fidential recently sent out by one of the promi- 
nent companies, showing the busiriess of each 
general agency all over the country for De- 
cember, 1902, and the first nineteen days of 
the present month. The ratio between the two 
is five to one. That company will do well if 
it writes half as much this month as it did 
last December, and it will probably fall far 
short of that amount. There is no reason to 
believe it is faring worse than the average 
of the companies. 

at ++ 
PHCENIX MUTUAL'S GOLD BO\DS. 

The Phcenix Mutual has recently issued 
gold bonds, both 4 and 5 per cent. They 
are issued on life, limited payment and 
endowment forms. The rates for the 4 per 
cent bonds are 15 per cent higher than for 


CINCINNATI. 
WANTED—"” one of the smaller life 


companies of New York 
a manager for Cincinnati. Excellent con'ract 
toagood man. Address ‘‘Vice President,” 
care 
THE WESTERN UNDERWRITER CoO., 
Johnston Bldg., 
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the same kind of a policy payable as an en- 
dowment or claim in cash and the cash value 
of each bond, when delivered in payment of a 
claim or endowment, is $1,150. The rates on 
5 per cent bonds are 30 per cent higher than 
regular policy rates and the cash value at 
time of delivery is $1,300. The bonds are 
either coupon or registered at the option of the 
owners, 

An important clause in the bond is the fol- 
lowing: 

“It is further agreed that this bond 
shall annually be credited with such share of 
the company’s interest earnings in excess of 
3 per cent on the reserve under this bond as 
may be declared by its directors, such share of 
surplus to be paid in addition to and as a part 
of the interest payments represented by the 
interest coupons of even number hereto at- 
tached.” As the company is now earning con- 
siderably more than 3 per cent, this provision 
adds considerable to the value of the bonds. 

os e+ 
HAS AN INCORPORATED AGENCY. 

Henry Ellsworth, the manager of the Se- 
curity Trust and Life for Illinois and Indiana, 
has started the Security Underwriters Cor- 
poration, which will handle the general agency 
of the company in the two States. Mr. Ells- 
worth has made considerable success of the 
company since he took hold. 





WILL NOW EXTEND ITS OPERATIONS. 





National Total Abstinence League Is Preparing 
to Appoint Managers in All Parts 
of the Field. 





The National Total Abstinence League, of 
which Levi Hoag is manager, with headquar- 
ters in the Times Building, New York, is ar- 
ranging to extend its operations throughout 
the country, especially in the large cities 
where the Security Mutual Life operates. As 
is known, the Total Abstinence League issues 
policies of the Security Mutual Life to tee- 
totalers. Policies of this department are put 
in a class by themselves. It is expected that 
the dividends on this class will be higher than 
others, because the league expects the policies 
to show better mortality experience and in 
addition the agents receive 10 per cent less 
commission for writing policies that go into 
this department. The league states that the 
expectation at age twenty for habitual drinkers 
is fifteen years, for moderate drinkers thirty- 
one years and for total abstainers forty-four 
years. It is expected that the manager of 
this department will visit the West in the near 
future and arrange for special men to look 
after the work, in addition to the regular 
agents of the Security Mutual Life. The lit- 
erature says: 

“What is it? It is an agency organized in 
and incorporated by the State of New York, 
authorized by its charter to contract with in- 
dividuals or corporations, or both, for the pur- 
pose of developing their business. 

“Under contract with the Security Mutual 
Life Insurance Company of Binzhamton, 
N. Y., it is conducting a life insurance agency. 
It is creating an endowment funa to the credit 
of those holding policies of insurance in the 
total abstinence department of the company 
by setting aside a specified portion of its gross 
income from all sources in conducting its bus- 
iness, holding same in trust and investing in 
securities provided by law for the investment 
of trust funds, for the sole benefit of those 
holding its endowment bonds, to be divided 
pro rata under conditions and privileges given 
in the bond contracts. 

“What are the requirements of bondholders? 

“1. Total abstinence from the use, manu- 
facture or sale as a beverage of all forms of 
intoxicating drinks. 

“2, A policy of insurance in the total ab- 
stinence department of Security Mutual Life, 
on which regular premiums (as set forth in 
policy contract) necessary to hold the policy 
in force for its face value are paid. 

“Funds created for bondholders: 

“1, Legal reserve under policy contract. 
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“2. Surplus under policy contract. 

“3. The league endowment fund. 

“Security to protect funds: 

“Security Mutual Life Insurance Company. 

“Assets over $1,200,000. 

“Registration: 

“Policy may be registered with the State 
of New York, and the reserve thereon guar- 
anteed by the State. 

“Trving’s Savings Institution of New York, 
as depository of the endowment fund. Assets 
over $18,000,000. 

“Source of income: 

“1. A commission income is received on all 
business placed in the total abstinence depart- 
ment of Security Mutual Life. 

“2. A commission income from other cor- 
porations or individuals with whom the league 
may contract, as is provided under the con- 
ditions of its charter, in operating other 
branches or lines of business. 

“3. Interest earnings from the 
funds of the league. 

“Limited expense of management. 

“Special advantages to bondholders: 

“1, The combined contracts costing only or- 
dinary policy rates. 

“2. Large earnings under the bond contract 
without additional cost. 

“3. Withdrawal options exceeding those 
given by any other form of investment and 
protection. 

“4. A low mortality, all bondholders being 
total abstainers. 

“s. Each bondholder having a personal in- 
terest in securing new business. 

“Results: 

“During the first nine months since the com- 
pletion of the league’s organization, ending 
July 1, 1902, 14 per cent in earnings was 
added to the value of the endowment bonds.” 


invested 





REBATING IS RAMPANT IN ST. LOUIS. 





Policies Sold at the Very Lowest Figure in the 
December Saturnalia—General Dis- 
gust Is Felt. 





St. Louis, Dec. 30—(Special.)—The year 
is almost closed and life agents in St. Louis 
report that the annual statements of business 
written will compare favorably with other 
vears. It has required a desperate struggle, 
however, to be able to say this, and prices 
have been recklessly slaughtered. For the 
past four weeks local agents, who have fallen 
short of the amount they were expected to 
write or who saw just ahead of them the con- 
tingent bonus, have been out offering “flyers.” 

In St. Louis, where rebating has been com- 
mon for years, a “flyer” means practically 
giving insurance away. One of the big east- 
ern companies, it is said on good authority, 
contracted with its local agency for Decem- 
ber to pay 90 per cent of the first premium 
and a $7 bonus for every $1,000 written. An- 
other eastern company is known to have con- 
tracted with the St. Louis agency to sell 
$50,000 of insurance at $r a thousand fiat. 
This is said to be the cheapest insurance ever 
sold in St. Louis. 

A policy for $50,000 was written by that 
company Thursday, and, according to the 
statement made by the assured himself, the 
premium was $50. He was not bound in any 
way to continue the policy or to pay the sec- 
ond premium. He stated that for several 
years he had been swapping companies every 
December and taking advantage of the 
“flyers.” 

Many prominent St. Louisans, it is said, 
who are able to carry big policies at regular 
rates, and would carry them if it was neces- 
sary, change companies annually during the 
December rush. Insurance agents claim that 
the practice has become so common that it is 
ruining the business. Already it is’ claimed 
to be next to impossible to sell any kind of 
a Dolicy at listed rates. Insurance agents who 
practice rebating are equally alarmed over the 
situation, but claim that they are driven to it 
by competition. 

A united effort among insurance men is to 
be made to secure the passage of an anti- 
rebate law for Missouri at the next session 
of the legislature, Life men state that they 





feel confident that the needed legislation can 
be secured. It may be the salvation of the 
life business in St. Louis. 





LIFE APPOINTMENTS. 


: OHIO. 
4#tna—Frank E. Brodie, Cincinnati. 
Bankers—H. W. Deming, Granville. 
Canada—Henry M. Davis, Cincinnati. 


Equitable, Ia.—T. A. Wright, Toledo; A. F. 
Waite, Cleveland. 
Federal, Chicago—Wm. G. Oswald and H. C. 


Simon & Co., Cleveland; A. V. Hageman, Lorain ; 
Huffman Bros., Doylestown. 
Hartford—O. H. Denny and George Lane, Cin- 
cinnati. 
Massachusetts—O. M. Whittington, Xenia. 
Mutual Benefit—Wade Turner, Hillsboro; Earle 
R. Kerr, Dayton. 
National Protective Society—Mrs. EB. M. Reid, 


zima. 

New England—R. M. Dorrance and J. W. Wills, 
Cleveland. 

New York—Geo. F. Pontius, Cleveland; Frank 
A. Foster, Cincinnati; Emory E. Starr and W. J. 
Broome, Toledo; J. L. Anderson, Wadsworth ; 
James A. Murray, Dayton. 

Pittsburg Life & Trust—R. H. Roberts, Steuben- 
ville; William O. Hoover, Dayton; David Row- 
lands, Youngstown. 

Provident Life & Trust—J. L. Glass, Joy; A. T. 
Smith, Chesterhill. 

Reliance—Harold Wilson, Conneaut. 

Security—Will C. Merritt, Columbus. 

State, Indianapolis—J. M. Gessner, Piqua. 


State Mutual—D. W. Besaw and James W. 
Crook, Cleveland. 
Travelers—Charles FE. Winters, Springfield; 


Grace M. McLaughlin, Cincinnati: French O. Gar- 


vom Bellefontaine; Frank Z. Ballinger, Marys- 
ville. 
WISCONSIN. 

Central Life, Ia.—W. F. Kisow, Lake Mills. 

Connecticut Mutual—John H. Miller, Genoa 
Junction. 

Mutual, N. Y.—J. E. Abbott, Madison. 

New York Life—John A. Pawling. Hartland. 

Northwestern Mutual—G. H. Billings, Cobb; 
R. D. Burke, Plymouth; Paul P. Hauser, Mil- 
waukee; H. D. Otten. Sheboygan. 

Northwestern National, Minn.—Jay B. Cook, 
Portage. 

Pacific Mutual—Jacob M. Held, Milwaukee. 

Penn Mutual—Samuel B. Gary, Arbor Vite; 
John B. McDonald, Darlington. 

Phenix Mutual—S. R. Levy, Milwaukee. 

Travelers—Joseph L. Geer, Green Bay; Ermine 
J. Phillips, Oshkosh. 

Union Central—Harvey Nourse, Frank D. Miller, 
Bayfield. 

MICHIGAN, 

Hartford Life—J. M. o., Detroit. 

Massachusetts Mutual—A. W. Smith, Atkins. 

New York Life—R. J. Hyde, Coleman ; 8s. B 
Pratt. Detroit. 


Pacific Mutual—J. G. Arthur, Detroit. 
Security Mutual—V. V. Wilson, Battle Creek; 
L. E. Harmon, Grand Rapids. 


INDIANA. 


Northwestern Mutual—J. Will Bilshaw, Lowell ; 
John J. Murray, Valparaiso. 

Provident Savings Life—Ernest A. Ford, In- 
dianapolis. 

Security Mutual—Edward C. Shumm, Indi- 
anapolis. 


++ ++ 
HOLDS IN FAVOR OF THE COMPANY. 

Judge McHenry of Des Moines has decided, 
in the case of the Des Moines Life, against a 
policyholder who sued under an old assess- 
ment policy. The policyholder objected to an 
increase in the rate, claiming that the old 
policyholders banded together to carry insur- 
ance at cost and adopted a table of rates, which 
was made a part of the articles of incorpora- 
tion. The company claimed that these arti- 
cles could be amended at any meeting and the 
members had a right to increase rates as they 
subsequently did by vote. The company con- 
tended that the old rates were inadequate to 
pay the cost of maintaining the policy. The 
court held in favor of the company. 

++ ++ 
BAD PRACTICE OF PHYSICIANS. 

Insurance companies writing health insur- 
ance are familiar with the custom of some 
physicians who diagnose illnesses to fit the 
health policy of the patient, but an official of 
the Cincinnati health department claims to 

have found a new form of deception. He de- 
clares that it is the practice of some doctors 
to report deaths from consumption as due to 
pneumonia or other diseases, so as not to em- 
barrass relatives in prospective applications 
for life insurance. It would be interesting 
to know how far this practice extends. 

++ ++ 
WILL OPEN INTERMEDIATE BRANCH. 

P. W. Ditto, state agent of the Pacific Mu- 
tual Life at Cleveland, will open an interme- 
diate branch early next month. He will put 





a man in charge of this department, the selec- 
tion being already made but not yet given out. 
He believes there is a chance to do a good 
business in this line, as the company issues a 
very attractive intermediate policy. In addi- 
tion to the guarantees of the regular policies, 
it provides that in case of the accidental loss 
of both eyes, both hands, both feet or one 
hand and one foot, the policy shall automati- 
cally mature as an endowment for its full 
face, $500. Premiums are payable annually, 
semi-annually, quarterly or monthly. 
++ ++ 
APPOINTS MICHIGAN GENERAL AGENTS. 

The Mutual Life of Illinois has divided 
Michigan into two fields, with general agen- 
cies at Detroit and Grand Rapids. The com- 
pany has had an agency at Detroit for nearly 
a year, but only a small amount of business 
was written. H. L. Stevens will now take 
charge in that city and E. E. Linsner has been 
appointed at Grand Rapids. Both were for- 
merly agents for the Northwestern Life & 
Savings at the same places. 





TALK ON THE EXPECTATION OF LIFE. 





Another of the Mutual Life’s Educating Pam- 
phlets Gives Some Interesting Informa- 
tion and Corrects Errors. 





The Mutual Life has gotten out another 
of its educational leaflets, this time paying at- 
tention to “The Amount at Risk.” The dif- 
ference between the face of the policy and the 
reserve is the amount at risk. 

The maturing of a policy at déath cannot 
be regarded as a loss to the company, pro- 
vided the mortality of the company is not in 
excess of the tables. The life insurance com- 
pany must pay claims and the cost of the pay- 
ment is provided for whether the policy has 
been in existence but a few days or for many 
years. An endowment is a claim and not a 
loss if the period has matured. An endow- 
ment policy maturing with the death of the 
assured is technically a loss, but is literally a 
death claim. 

The pamphlet shows how fallacious ratios 
are, especially those comparing death claims 
incurred to the amount of insurance in force. 
In case of a company having a high average 
age, the death claims would be very large and 
yet the reserve would be sure to meet them 
and the experience of the company would be 
more unfavorable than in case of a lower age. 
In either case there is only the normal mor- 
tality or precisely what was counted on pro- 
vided in the premium. The apparently high 
death rate at age 60 does not effect the finan- 
cial condition of the company, it is conducted 
on a plan mathematically correct. The re- 
serves are much higher in these years which 
take care of the mortality. An assessment 
company, however, with a high death rate 
means increasing assessments and cost be- 
cause it has not the reserve to meet the in- 
creased mortality. Even the emergency funds, 
if any have been established, are insufficient to 
meet the increasing losses. 

Assessment managers sometimes say that 
the expectation of life has a relation to the cost 
of life insurance, which it has not. The pam- 
phlet says it is an error to suppose that a man 
who bids fair to live through his expecta- 
tion of life is for that reason a good risk, 
or that the man who paid his premiums for 
that length of time has paid the full cost of 
his insurance. This would do if life in- 
variably ended with the attainment of one’s 
expectancy. If, however, all were dead at the 
end of that period, instead of at age 06, 
premium rates would be much higher than they 
are now. 

A distinction must be made between the 
probability of dying within a certain number 
of years and dying in a particular year, The 
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pamphlet further says that compound inter- 
est must be made from year to year instead 
of upon the basis of the average time in- 
volved. The theory that the expectation of 
life may be used as a basis for computing the 
proper cost of life insurance is one of the 
widespread errors of assessmentism. 





UNION MUTUAL MAKES SOME CHANGES. 


No Distinction in Commissions Between An- 
nual Dividend and Tontine Policies—Other 
Features Are Improved. 





The Union Mutual Life will inaugurate 
some changes in its rates and policies on the 
first of the year in the way of improvements. 
The change only effects the life and endow- 
ment policies. The rates on these forms have 
been readjusted and decreased. The applica- 
tion has been changed so that it contains a 
provision for the naming of one person only 
as the beneficiary. Further particulars regard- 
ing the occupation of the assured will be se- 
cured. 

The time during which reinstatement can be 
‘nade under tontine policies has been in- 
creased to one year and under annual divi- 
dend policies to two years, the interest being 
5 per cent. 

In the new policy, arrangement has been 
made to show in the table extended insur- 
ance from the due date of the first premium 
in arrears after the policy has been in force 
three or more years by payment of premiums 
in cash, instead of insurance from date of the 
policy, a#in the old form. 

In the new policy the right is given the 
assured to surrender for the paid-up policy 
without requiring the signature of any other 
party interested in the contract. Under cash 
and loan rights, the assured is given the right 
to cash value or loan without requiring the ben- 
eficiary to join. The loan value may be ob- 
tained after three full years’ premiums have 
been paid in cash, doing away with the neces- 
sity of waiting until three years have elapsed. 
Interest on loans will be collected in ad- 
vance, provision being made for the deduction, 
in computing any value, of any indebtednes. 

Under the endowment tontine policies, the 
company promises to pay the amount of the 
policy together with the surplus apportioned 
to the assured at the expiration of the en- 
dowment period, or to pay the amount of the 
policy to the beneficiary if death should occur 
before the end of the endowment. 

Another important feature is that no dis- 
tinction will be made against annual dividend 
policies. Heretofore the agents of the Union 
Mutual have been writing mostly tontine poli- 
cies because of the higher commissions. The 
new scale will stimulate interest in the annual 
dividend forms. Some adjustment has also 
been made in the values of the policies. 





ASSIGNMENT TO SECURE NOTE iS VALID. 

The Superior Court at Cincinnati has ren- 
dered a decision of considerable interest to 
life insurance men, In purchasing the inter- 
est of L. B. Reakirt in the E. Besuden Com- 
pany, in which he was a partner, Mr. Besuden 
gave a note for $4,000, secured by an assign- 
ment of his $15,000 life insurance policy. As 





The Young Men’s 
Savings Bank Policy 


Sold Only by The Ohio Mutual 


Is a ‘‘crackerjack"’ for agents. Meets the popu- 
lar demand for a low premium cash value polic 
better than any licy ever before issued. 
Quarterly or monthly premiums, very much 
below the rates of the ordinary life policy, with 
proportionate surrender values. Large first 
year’s commissions and renewals, Send for 
circular. 


OHIO MUTUAL LIFE INS. CO. 
CINCINNATI. 


the note was not paid Reakirt tried to secure 
the amount by the sale of the policy. The 
sale was objected to on the ground that the 
assignment was invalid, but the court ruled 
that inasmuch as it was signed by both Mr. 
Besuden and the beneficiary it was perfectly 
legal and effective, and the policy will ac- 
cordingly be sold to satisfy the note. 
++ ++ 
CONNECTICUT GENERAL BUSINESS. 

The Connecticut General Life is now aiming 
to increase its business about $500,000 every 
year. This year it hopes to round out $4,500,- 
oco new business. Heretofore it has written 
mostly stock rate insurance, but it is devoting 
itself te participating business on the annual 
dividend plan, and is now writing about half 
and half. 





CENTURY CLUB AND LIFE INSURANCE. 


Solicits Life Insurance in the Reliance With- 
out Having an Agent Call on a Pros- 
pect Personally. 


A great many people have noticed the exten- 
sive advertisements of the Century Life In- 
surance Club of New York, which have been 
appearing in several of the high-class maga- 
zines. For a membership fee of $1 the mem- 
bers receive the benefit of the advice of the 
club in purchasing an endowment policy in the 
Reliance Life of Pittsburg, with the privilege 
of paying the premiums in monthly instal- 
ments of $5 per $1,000 until the annual pre- 
mium is paid. Originally this privilege applied 
only to the first year’s premiums, but it is now 
announced that the premiums for the second and 
all subsequent years can be paid in the same 
manner, the remittances after the first year 
being made direct to the company. The club 
is apparently meeting with considerable suc- 
cess, as correspondents are being urged to send 
in their applications immediately, in order to 
secure membership in Series A, consisting of 
1,000 members. 

Anyone interested is requested to send his 
name, age and occupation to the secretary, and 
in reply receives an illustration of a 20-year 
endowment policy, with the rate and values 
for his age, with an estimate of the profits at 
the end of twenty years. The club does not 
appear to be a canvassing scheme, the oppor- 
tunity merely being offered to those that desire 
to take advantage of it. It is founded upon 
the idea that people like to be able to consider 
a life insurance proposition quietly by them- 
selves, without the personal. presence, pres- 
sure and partisanship of an agent. The club 
evidently lives up to this platform of exerting 
no pressure or argument to induce people to 
join. A blank application accompanies the 
illustration of the policy, but no attempt was 
made to overcome the objection of a corre- 
spondent that he was offered a lower rate and 
higher values in another company, and that 
the estimated profits were much in excess of 
the actual results in other companies. 

The secretary of the club is Richard Wight- 
man, and he has gotten out some good copy- 
righted talks on life insurance. 

The club has struck an original idea that 








MEN WANTED IN CLEVELAND 


to sell the best $500 life policy on the market. 

It guarantees dividends. It matures as an 

endowment for full face value in event of 
totally disabling injuries. Address 

J. W. HOWARD, Superintendent, : 
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WE KNOW OF A GOOD OPENING 


at Youngstown, Ohio, for an energetic agent, 
with one of the leading life and accident com- 
panies. having a fair business in force in the 
city. Address 
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will no doubt prove very profitable if the field 
is not quickly overrun by the agents of other 
companies. It will do a lot of missionary 
work of which local agents will reap the bene- 
fit, but the direct results will no doubt pay a 
large return on the investment. The adver- 
tising is, of course, expensive, but if a million 
dollars of endowment insurance can be written, 
as the club’s letters indicate, in a short time, 
the commissions will leave a good margin over 
expenses. 





WHAT THE CINCINNATI LIFE MEN DID 





Some Comment on the Work of the Various 
Agencies and Companies During 
the Year. 


Cincinnati life men, for the most part, re- 
port that 1903 has been a dull year, although 
many of them wrote enough business in the 
first six months to bring their figures up to the 
mark set in 1902. Very few expect to show 
much of an increase over last year, and only 
two or three general agencies report a good 
business during the past six months. The 
general dullness is chiefly laid to the depres- 
sion in the stock market, and the companies 
that have made appreciable gains are those 
that write principally small policies. A great 
many men who might be expected to take larg: 
policies consider it wise at this time to enter 
into no new obligations. A general agent wh: 
has worked in several large cities declare: 
that Cincinnati is the greatest gambling point 
in the country, and that there is scarcely 2 
business man in that city who has not dabble4 
in stocks, to his sorrow. It is not likely, how- 
ever, that conditions are worse in Cincinnati 
than in other places, as the same reports of 
dullness come from all points. 

Probably one of the best increases in local 
business will be shown by the Union Central, 
although not as much was written as the re- 
sults of the first few months gave hope for. 
Contrary to the general experience, Decem 
Ler has proved a very good month. 

The New York Life will show something 
of an increase in written business, although 
the mark set last year is a hard one to pass. 
The Mutual will not quite reach last year’s 
figure. The Cincinnati office is now producing 
twice as much as it was when under the Cleve- 
land office, but the effort to show an increase 
this year was not successful. The Equitable 
reports a good business, although the influence 
of the market depression has been felt. 

The Northwestern Mutual writes about the 
same amount every year, making only a smal! 
increase Only half a dozen agents are at- 
tached to the local office, but all of them 
write over $100,000 a year each. 

The Canada Life has made a handsome gain 
in Cincinnati and southern Ohio, although the 
city writings, in comparison with the outside 
business, are not as large as in some other 
companies. The Cincinnati office has been 
opened little more than a year and much time 
has been spent in organization. 

The Provident Life and Trust will report 
a nice increase, the business in the State this 
year having passed the $1,000,0c0 mark. The 
Phcenix Mutual has made an increase of over 
20 per cent in new premiums, partly accounted 
for by the higher average premium per $1,000. 
The average this year is over $53, which is 
remarkably good. The Home has had a sat- 
isfactory year, notwithstanding the absence oi 
Mr. Bruehl for several months, and has found 
November and December very good months. 
The Fidelity Mutual will close with about 
$600,000 written at the Cincinnati office and 
probably $1,200,000 in the State. 

The Security Mutual will probably show 
very close to $1,500,000. The company jumped 
last year from $689,000 to over $1,000,000, and 
this year, with a better organization, will likely 
show a still better increase. 

The Berkshire will write probably a little 
less than in 1902. The United States, Union 














December 31, 


1903. 


THE WESTERN UNDERWRITER. 





17 








Mutual and Massachusetts Mutual write only 
a small business locally and will not vary 
much this year. The New England Mutual 
has made a slight increase. The National of 
Vermont has done very little in Cincinnati for 
several years, but has largely increase its busi- 
ness during the past four months... The Mu- 
tual Benefit has not increased much locally, 
but will show a fair gain for the State. The 
Penn Mutual will barely come up to last year, 
if it does that. The Travelers, with its new 
office and staff, will naturally show a large 
increase. 

The Germania has made a fair increase, both 
in Cincinnati and in the State. It will show 
as large a gain in amount in force compared 
with the amount written as any company in 
the State. The A£tna has done about the same 
as last year. The Connecticut Mutual will 
also close with about the same amount as in 
1902. 

The Western and Southern has had an ex- 
cellent year and will add a large amount to 
its insurance in force. While the ordinary 
writings have been less than in 1902, the per- 
sistent business is much in excess of last 
year’s. 





J. B. LUNGER ON OFFICE ORGANIZATION 


Tells the Yale Students About the Inside Ma- 
chinery of a Life Company and Its 
Workings. 





In the insurance lecture course at Yale Uni- 
versity, a highly interesting paper on “Office 
Organization in Life Insurance” was read by 
Vice-President John B. Lunger, of the Trav- 
clers Insurance Company. The object of the 
lecture was to show the kinds of ability and 
training required in the life insurance busi- 
ness, and the prospects for advancement that 
are offered to young men. In another paper 
Mr. Lunger will take up the agency question 
and discuss the opportunities offered to young 
men. All the lectures in the insurance course 
are published in the Yale Alumni Weekly, and 
are copyrighted by that journal. 

Mr. Lunger first outlined the form of or- 
ganization at the home office and then de- 
scribed the duties of the various officials and 
the work of the several departments. Prob- 
ably many men out in the field will be sur- 
prised at the number of divisions necessary 
to carry on the business of even a moderate- 
sized life insurance company. If the organiza- 
tion of such a company were expressed in the 
iorm of a schedule, it would be classified as 
follows: 

Deliberative bodies—board of directors. 

Committees of the board—executive, fianance, 
general conduct. 

Officials charged with executive functions— 
president, vice-presidents, treasurer. 

Officials charged with administrative func- 
\ions—comptroller, secretary, superintendent 

f agencies. 

Officials charged with advisory functions— 


actuary, medical director, counsel. 
Office departments—agency, financial, actu- 
irial, medical, legal, bookkeeping, auditing, 


claims, real estate loans, policy writing, policy 
oans, inspection, policyholders’ bureau, edi- 
‘rial and advertising, supply, mail, filing. 
Committees of officials and chiefs of depart- 


1ents—agency methods and conduct, review, 
clerical efficiency, claims, office methods and 
ystem. 


The board of directors is essentially a delib- 
rative body, to which the company’s affairs 
and transactions are submitted only in a broad 
way. Various standing committees of the 
hoard are appointed to keep more closely in 
ouch with the working details of the business. 
he principal standing committees are the ex- 
ecutive, the finance, and the committee on gen- 
ral conduct. The purpose of the executive 
‘ommittee is to consider and pass upon the 
general business policy of the company, and to 
act upon matters of more than ordinary im- 
portance. The finance committee considers all 
investments that have passed the scrutiny of 
the treasurer. So careful is this committee 





in the selection of securities that it is a com- 
mon rule that no investment shall be made 
unless it meets with unanimous approval. 

The committee on general conduct is usu- 
ally composed of the officers in charge of the 
chief administrative departfnents of the com- 
pany and several members of the board en- 
gaged in active business pursuits. It is ex- 
pected to keep in touch with and pass upon 
all matters of practical administration that can- 
not be brought before the executive commit- 
tee of the board. 

The president of the company is charged 
with the responsibility of selecting the junior 
official and heads of departments and of su- 
pervising in a broad way the business conduct 
of the company. To properly fulfill these du- 
ties the president must of necessity be a man 
of experience in life insurance. He should 
be able to estimate the ability and qualifica- 
tions of men to do certain lines of work; be 
familiar with financial affairs and a judge of 
investments. The vice-presidents assist the 
president, and usually have charge of leading 
departments of the company. 

The treasurer passes upon investments that 
are offered to the company and also has the 
custody of its securities. It is his duty to 
collect the interest and dividends upon the 
company’s stock, bonds and other investments. 

The comptroller has charge of the account- 
ing and of the collection of premiums and in- 
terest from policyholders. 

The secretary prepares the reports for pre- 


sentation to the board of directors and the 
committees of the board; has charge of the 
minutes of the proceedings of such bodies; 


acts as caretaker of the company’s records and 
frequently is responsible for the office organi- 
zation and the discipline of the employes. 

The duties of the various departments are 
sufficiently described by their names. The 
work of the administrative committees is val- 
uable for the resulting harmony in the con- 
duct of the various departments. This har- 
monious working of the departments is es 
sential to the highest efficiency of the whole 
staff and the consequent economy of man- 
agement. 

Speaking of economy of management, Mr. 
Lunger said there are two ways of reducing 
the ratio of expenses to income. One is to ar- 
bitrarily cut down expenses, the. other is to 
secure greater returns for the amount spent. 
The first course, if enforced rapidly, is apt to 
disarrange organization, reduce the output and 
invite other dangers. In a period of activity 
and expansion the other course is more likely 
to be adopted, and there are now many bright 
minds devoted to the study of increased effi- 
ciency. Loose-leaf and card-record systems 
facilitate the work of accounting, and cabinets, 
files and even desks can be purchased on the 
unit system and can be increased, diminished 
or moved at will. Mr. Lunger said on this 
subject: 

“T can make the statement, based on experi- 
ence, that a company by adopting modern of- 
fice methods for the conduct of its affairs, can 
increase its business at least one-third with- 
out increasing its expenses, and by adopting 
methods for the prompt remittance to the 
home office of interest and premiums can ma- 
terially increase its interest account.” 

Mr. Lunger explained quite fully the work 
of the office and concluded his lecture with 
the following paragraphs on opportunities for 
young men: 

“From the foregoing you will appreciate 
what a wide range of professional and — 
ability is required to conduct the affairs of < 
life insurance company, and this range em- 
phasizes what I have previously said concern- 
ing the opportunities before young men in life 
insurance. Nepotism and favoritism are not 
altogether lacking, but I believe these evils 
exist to a less degree than in other lines of 
business, the protection against them being the 
technical nature of life insurance, which im- 


peratively demands that positions of impor- 
tance be filled by experienced and trained men. 
I am glad to say that in making promotions 
preference is given to the men who have en- 





tered the company while young and who have 
acquired by experience an intimate knowledge 
of its affairs. A young man of ability by 
hard work and application may hope to reach 
a high position. If his ability, however, is 
below the average, he must be content to re- 
main in a subordinate position, as the activi 
ties and the responsibilities of life insurance 
are too great to admit of the advancement to 
the higher positions of men who do not possess 
the elements of success. Duties even of a 
minor character well performed will lead to 
tenure of service and to protection in old age. 
While no life insurance company has as yet 
established a system of pensions for old age, 
every company looks after its old employes, 
and I am glad to say that I have never known 
of an instance where an old and faithful clerk 
has been turned out in the cold. 

“In closing, I must touch upon one charac 
teristic of the men engaged in life insurance 
that may have much bearing upon your selec 
tion of some branch of the business as a vo- 
cation. While life insurance is a business, it 
is unlike any other business, unless it be the 

savings bank, in that it is not conducted for 
profit. There is not a life insurance company 
in this country that does not distribute profits 
among policyholders, and even in the case of 
those companies that give their policyholders 
the additional protection of capital stock, the 
dividends on such stock are either paid out of 
other branches of the business or limited by 
the charter of the company or the responsibili- 
ties of the business to a reasonable per cent. 
The companies are great trusts—using a much 
abused word in its best and highest sense— 
for the protection of widows and orphans and 
to provide for old age. A business of this 
kind carries with it moral obligations that are 
sacred. In men of honor and intelligence these 
attributes are developed and broadened by a 
deep sense of the responsibilities and the na- 
ture of the business. Whether it is due to 
these influences or whether the men who enter 
life insurance are above the average, the evi- 
dence is clear that there is no business or call- 
ing in which is found a larger proportion of 
men of honor, integrity, high ideals and clean 
lives than can be found in the home offices of 
our life insurance companies.” 





LIFE NOTES. 
A new stock life company is said to be on 
the tapis in Indianapolis. 
John K. Stearns, 


cut Mutual 
lowing 


manager of the Connecti- 
at Chicago, is critically ill, fol- 
an operation. 


It is understood that two New York life 
insurance companies are contemplating writ- 
ing accident insurance. 


J. L. Dickey, who was formerly district agent 
of the State Mutual at Columbus, Ohio, has 
given up that position. 

The Pittsburg Life and Trust will shortly 
remove at Cleveland from the Superior build 
ing to 409 Park building. 

C. F. Cook, for some 
Union Mutual at_ Lorain, 
district agent at Cleveland. 


time agent of the 
Ohio, has become 


Commissioner Host is, after the unlicensed 
life agents operating in Wisconsin and prom 
ises interesting developments. 


R. M. Dorrance, who has been a special 
agent of the State Mutual at Cleveland, has 
gone with the New England Mutual. 


W. S. Shelton, formerly of the State Life 
of Indiana, has been appointed superintendent 
cf agencies for the Reserve Loan Life of that 
State. 


Colby F. Whipple, who has been district 
agent of the Union Mutual at Cleveland for 
some time, has transferred to the Mutual of 
New York. 

C. D. Cohen, inspector of agencies of the 
Equitable, has been appointed manager of the 
Prudential for Virginia, with headquarters 


at Norfolk. 


It is said that at least two agents in In 
dianapolis will have a record this year of 
having written and paid tor $500,000 of life 
insurance each. 


Noe & Noe, managers for Missouri of the 
Security Mutual Life, have organized a “Tur- 
ner” club, named in honor of the president of 
the company. Membership is confined to the 
company’s agents in that State, each of whom 
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is pledged to help entertain other agents of 
the company who attend the convention to be 
held in St. Louis next summer. 


J. S. Bentz, district agent of the Connecti- 
cut Mutual at Columbus, Ohio, is able to be 
at work again after several months’ confine- 
ment in a hospi 


The State Life of Indiana has acquired the 
Stevenson building in that city, to be used 
as its home office. It is the largest office 
property in Indianapolis. 


Dr. C. H. Philpot, agency manager of the 
Fidelity Mutual Life, has been elected second 
vice-president of the Des Moines Life, and 
will take charge of its field force. 


Franklin Mann, special agent for the North- 
western Mutual Life in Chicago, has been 
made district agent for a number of coun- 
ties, with headquarters at Dixon, IIl. 


The industrial business in Indiana this year, 
leading agencies say, will surpass all former 
records in the amount of business written, and 
will show a marked decrease in losses. 


By a slip of the type in the last issue, the 
John Hancock’s business last year was given 
as $12,000,000, when it should have been $o92,- 
000,000. It will show a good gain this year. 


It is reported on good authority that Law- 
ton Brothers will give up the management of 
the Union Central at Philadelphia at the end 
of the year and retire from the insurance bus- 
iness. 


Ralph W. Sturtevant of Beloit, Wis., for 
the past three years with the Mutual Benefit 
in that locality, has signed with the Security 
Mutual Life as its manager for southern Wis- 
consin. 


T. M. Van Der Veer, now in the law de- 
partment of the Pennsylvania Railroad, with 
headquarters at Salem, Ohio, has been ap- 
pointed manager of the Reliance Life for Cin- 
cinnati. 


Thos. J. Cooper, formerly with the Phoenix 
Mutual Life at Mayfield, Ky., has been ap- 
pointed district superintendent for the Se- 
curity Mutual Life with headquarters at Hen- 
derson, Ky. 


Joseph B. Furman of Seattle, for several 
years past state agent for Washington of the 
Germania Life, begins work as state manager 
in the same territory for the Security Mutual 
Life January 2. 


F. A. Zeller, formerly with the Prudential, 
has been appointed agent of the Mutual Life of 
New York at Mansfield, O., succeeding John 
G. Spencer, who is now in the company’s ser- 
vice at Cleveland. 


The Continental Life of Des Moines has 
been sold to the Fraternal Bond Company of 
Chillicothe, Mo. The Fraternal Bond will now 
move to Des Moines. J. M. Cline of the 
Continental will be president. 


The northern Ohio general agency of the 
New England Mutual will show a nice gain 
this year over 1902. General Agent McNutt 
has written about $1,200,000 this year, as 
against less than $1,000,000 last. 


At the next meeting of the Cleveland Asso- 
ciation of Life Underwriters important mat- 
ters regarding the future policy of the asso- 
ciation are to come up and the officers are 
trying to get a large attendance. 


Linwood E. Harmon has just resigned his 
position as assistant manager of the Canada 
Life with headquarters at Grand Rapids, Mich., 
to accept the management for western Michi- 
gan for the Secwity Mutual Life. 


Sloan & Snyder, the new general agents of 
the Massachusetts Mutual at Cleveland, have 
opened a temporary office at 711 Citizens’ 
building. They will go to the Park’ building 
as soon as it is ready for occupancy. 


Geo. W. Spencer, who has been represent- 
ing both the State Mutual and Union Cen- 
tral at Cleveland, the general agent of neither 
knowing that he was working for the other, 
has been discharged by both general agents. 


An Indianapolis life company recently re- 
ceived an application for $5,000 from a man 
in a southern State. He had been duly exam- 
ined by the doctor and passed. The risk was 
inspected as usual and the inspector reported 
that the man had been indicted for murder. 
Knowing that the doctor must have known of 





this, the company wrote to him to ask why 
he had passed the man. He answered that 
there was no risk as the man would be 
acquitted. He added: “The reason that the 
man wants the insurance is because he is 
afraid the friends of the man he killed will 
take his life.” 


J. M. Falkner, formerly director of agents 
of the Pittsburg Life and Trust at Cleveland, 
has become superintendent of the Metropoli- 
tan at Battle Creek, Mich. He has been suc- 
ceeded at Cleveland by C. F. Downs, pro- 
moted from assistant superintendent. 


Leslie L. Hill, formerly general agent of the 
Home Life at Indianapolis, Ind., has re- 
turned to his old home, Louisville, Ky., and 
has accepted a position as agency supervisor 
of the western, central and northern Ken- 
_— department of the Security Mutual 

ife. 


Edward C. Shumm, until recently a special 
agent connected with the southern department 
of the Security Mutual Life with headquarters 
at Atlanta, Ga., has moved to Indianapolis, 
Ind., to accept the position of assistant mana- 
ger of the Indiana department of the same 
company. 


“To William Van Sickle, from his repre- 
sentatives of the Home Life Insurance Com- 
pany in Michigan, as a token of the affection 
and esteem in which he is held,” was the in- 
scription upon the Christmas present of the 
Home Life’s Michigan representatives to their 
state manager, William Van Sickle. It was 
a solid silver tea set of four pieces, specially 
designed, and was presented at a complimen- 
tary dinner given Mr. Van Sickle at the St. 
Claire Hotel, Detroit. Arthur H. MacLeod 
was the toastmaster of the occasion and re- 
sponses were made by John J. Machen, A. A. 
Riley, R. G. Grogan and George M. Robinson. 
Mr. Van Sickle’s agency has just closed a 
very successful year, being the leading Home 
Life agency in the United States. 


= 








(Continued from Page 8.) 
CONNECTICUT MUTUAL'S DIVIDENDS. 


hold until we can sell under reasonable fair 
conditions for each property. 


Changes Have Affected Dividends. 


“All these unfavorable changes have been 
general, materially affecting all companies, as 
has been evidenced by their already reduced 
dividends, and have affected this company as 
little, at least, as any, and have affected it not 
at all in any of the elements of future effi- 
ciency, either in point of stability or in the 
relatively low cost of its insurance, but solely 
in the one point of ability to earn as large 
surpluses as heretofore. 

“Although it has been evident for several 
years that, unless these conditions should 
change more completely and rapidly than could 
reasonably be expected, the ability to earn 
surplus was, for the time being at least, con- 
siderably diminished, nevertheless it was felt 
by our directors that some part of the surplus 
accumulated during the long period of years 
since 1881 should be used to maintain the 
accustomed scale of high dividends, and until 
prudence should suggest a change. 


Extract from the Last Report. 


“In our report to our policyholders for the 
year I90I we treated this matter very fully, 
and, referring to the draft made on accumu- 
lated surplus by the long continuance of our 
high dividend scale, we said: ‘How long it 
may be necessary to do this, if it long remains 
necessary, or how far we may deem it wise 
and prudent to continue the process, we cannot 
predict. It is a just and proper as well as 
the intended use of past accumulations of 
surplus as long as it is safe. When it ap- 
proaches the questionable point we shall stop 
and frankly go upon a scale that squares with 
the facts and conditions likely to govern the 
future.” 


Draw on the Surplus Funds. 


“On the 31st of December, 1902, the surplus 
stood at $6,379,002. In our report for 1902 
we further said: ‘From 1881, when our sur- 
plus was $3,351,155, we not only returned this 
high rate of dividend, increasing it somewhat 
in 1892, but added to the surplus each year 
until 1898, when it stood at $7,521,909. Since 
then it has been more or less drawn upon 
each year in order that the cash payments 





by our policyholders need not be increased, and 
in order to tide over as far as may prove 
practicable the conditions which are still un- 
favorable to so large a saving of surplus as 
was possible for so many years. The main- 
tenance of the low cost of our members dur- 
ing unfavorable years was one of the purpose 
of that great accumulation, and our present 
scale will be maintained until it shall seem 
= to draw no further on the surplus 
und. 

“Following out the policy thus outlined, the 
company had thereby reduced its surplus from 
$7,521,909, December 31, 1898, to $6,379,902 
December 31, 1902, a change of $1,141,917. 

Conditions Have Not Improved. 


“As we have already said, during the last 
ten or more years, our loans and our pur- 
chases of bonds have been made on a distinctly 
lower interest basis than at any previous pe- 
riod, and with a marked effect on income, and 
consequently upon surplus earned. Except in 
the great sales of real estate, none of the con- 
ditions for earning surplus have recently im- 
proved, and it has become evident that the 
maintenance, through the year 1903, of the 
same high rate of dividends, is causing further 
shrinkage in surplus. 

“Aside from this, there will probably be, on 
the 31st of December, 1903, more or less shrink- 
age in the market values of bonds over their 
cost. Fortunately, this does not in the least 
affect the income from them, but does, of 
course, affect apparent values. Our holding 
of bonds of the highest class at the present 
time is $24,768,070, face value; they cost $25,- 
088,934, or only $320,864 above par. 


Decline in Prices of Bonds 


“On the 31st of December, 1902, the market 
value of our bonds was $1,292,310 in excess 
of their cost, or $1,620,731 above par. This 
figure was a shrinkage from the previous year 
of $172,000, as stated in our last annual re- 
port. During the present year the remarkable 
decline in the market value of stocks of every 
grade of quality has been accompanied by, and 
has to some extent caused, a decline in the 
prices of bonds. Our holding of stocks is too 
slight in amount and is, moreover, of such a 
character as to cause no shrinkage of moment 
of that item. We hold no industrial securities 
of any class, either as owners or as lenders 
on collateral. 

“Our corporate securities are of the highest 
grade and those least likely to suffer much or 
permanent depreciation. We are thus as little 
liable to be affected unfavorably by market 
changes as any large investor, and as certain as 
any to reap the full benefit of any favorable 
change. 

Cost of Life Insurance. 


“While we have always striven, and always 
shall strive, by every legitimate means, to make 
the current cost as small as possible, we must 
never lose sight of the fact that insurance 
which is not secure is not worth paying for, 
and that, while we strive to make it cost as 
little as may be, we must be certain to make 
it cost enough to keep it indubitably secure 
against all foreseen contingencies incident to 
a business and to the investment of funds 
during long periods of time. 

Cause for Dividend Reduction. 


“It is because the past conditions are ‘still 
operating, and because the future is uncertain, 
and to insure the certainty of future abundant 
strength, that the directors have deemed it 
wise, for the time being, to reduce the scale 
of surplus distribution to a point which shall 
more nearly correspond to the present condi- 
tions of production, and until these conditions 
warrant an increase. 


Policy of the Company. 


“It is proper, under the circumstances, to 
repeat, the company’s business continues to 
be conducted upon the same legitimate lines 
and by the same standards which have made 
its long history as a mutual life insurance 
company a record unequaled in beneficial re- 
sult to its members and _ beneficiaries. The 
same conservative prudence and unequaled 
economy are maintained, and its condition 
warrants the assertion that it will be able to 
utilize to the full all future conditions favor- 
able to the earning of surplus, while in the 
distribution of it your directors will have al- 
ways in view the twofold purpose, to make 
the annual payments of policyholders as smal 
as possible, and, in any event, to carefully and 
certainly maintain that strength which has 2!- 
ways been one of its distinctive features.” 
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AMONG THE CASUALTY MEN. 


WILL TAKE UP FIDELITY BOND RATES. 











Surety Underwriters Association of Chicago Is 
Endeavoring to Bring Better Practices 
in the Business. 





The Surety Underwriters Association of 
Chicago -has appointed a sub-committee to 
take up the question of fidelity bonds. The 
association has been so far devoting itself 
to court and contractors’ bonds. The mem- 
bers believe that already they have accom- 
plished something in the way of betterment 
of the business, and think when they get under 
headway with fidelity bonds, companies writ- 
ing exclusively this class which are not now 
members of the association will join. Not- 
withstanding the companies on the outside, 
the members of the association contend that 
they can control the situation to a large de- 
gree. They point to the fact that there are 
more companies outside the liability confer- 
ence than are members, and yet the confer- 
ence is able to be the guide and maintainer 
of rates, and has succeeded in raising rates 
on unprofitable classes from time to time, with 
the outside companies following in the trail. 
Without any sort of ballast the surety situ- 
ation has developed chaotic conditions, and 
it is the hope of the association to secure bet- 


ter practices and maintain rates as far as pos- 
sible. 





NEW AMSTERDAM AT CINCINNATI. 

William Levendorf, who succeeded Henry 
Hohenstein as manager of the New Amster- 
dam Casualty at Cincinnati, has resigned be- 
cause of press of other business. Mr. Hohen- 
stein, who resigned to go South, has returned 
to Cincinnati and has expressed a desire to 
get his old position back. C. O. Gansel & 
Co., who represent the burglary department 
in the city, are also applicants for the manager- 
ship of all departments. State Manager Beck 
will go to Cincinnati next week and probably 
make an appointment. 

++ ae 

BONDING COMPANY SECURES CONVICTION. 

The .United States Fidelity & Guaranty 
Company has run down and convicted Rich- 
ard H. Gurgle, who was cashier for the Bar- 
tholomae & Roesing Brewing & Malting 
Company of Chicago. His accounts were 
found to be short, so he grabbed all the money 
in sight and disappeared. The United States 
Fidelity was on his bond and paid a loss of 
$5,000 and then started to apprehend him. 
He was located and arrested about three 
weeks ago and since that time has been sen- 
tenced to the penitentiary. 

++ ++. 
BAKER ENTERS THE FIRM. 

The name of the Macdonell, Hood & Cal- 
lender Company of Chicago, managers of the 
Ocean Accident, has been changed to the 
Macdonell, Baker & Callender Company. L. 
E. Baker, who enters the firm, was formerly 
an insurance man of Des Moines, and later 
of Waterloo,. Iowa. He has made a specialty 
of bonding insurance. 

te ++ 
TAKES THE NEW COMPANY. 

M. E. Troutman, who was in charge of the 
industrial, accident and health branch of the 
Union Casualty in Chicago, goes with the 
Bankers Life, that has taken over this busi- 
ness. The Bankers will write a combined life, 
accident and health policy, both on the in- 
dustrial and ordinary plan. It will enter all 
of those States which the company is not 
now in, but in which the Union Casualty has 
industrial policies, excepting, probably, Kan- 
sas and Indiana. The largest business of the 
Union was done in New York, Ohio, Penn- 
sylvania and Missouri. 

H. D. Brandt, late of the Union Casualty, 





will have charge of the department for the 
Bankers in the West, and will have head- 
quarters in St. Louis. E. A. Weiss will have 
charge of the eastern department and will have 
headquarters in New York City. The pre- 
miums on the business amount to $75,000 
annually. 
++ ++ 


CASUALTY APPOINTMENTS. 


OHIO. 

AStna—J. W. Baker, Mansfield; Calvin D. Ma- 
son, Ashland; Charles C. Lord, Blyria; Davis & 
Wagener, Sandusky; J. B. Leonard, Bucyrus. 

General Accident—John F. Fox, Newark; T. P. 
Hoover, Johnstown. 

Maryland Casualty—Cleveland & Heffner, Iron- 


ton. 

National Surety—Schieble Bros., Dayton. 

U. S. Fidelity & Guaranty—George M. Crew, 
Barnesville. 

MICHIGAN. 

Travelers—W. S. Broderick, Grand Rapids. 

U. S. Health & Accident, Mich.—A. J. Webber, 
Grand Rapids. 


Fidelity Accident & Protective, Mich.—F. J. 
Whitbeck, Albion; J. H. Yerden, Clifford; B. L. 
Philips, Crump; Chas. C. Bumann, Constantine; 


J. A. C. Menton, Flint; B. J. Fox, Galesburg; Con- 
rad Rieband, Haakwood; F. A. Longton, Linwood: 
W. R. Stevens, McBain; H. D. Haskins, Park 
Lake; Fred O. Pease, Reese; Ray A. Farr, Tustin. 
. Benevolent, Mich.—Bert Evans, Coleman ; 
D. B. Stewart, Onaway. 

Standard Benefit, Mich.—Verne Colf, Bath; Wm. 
Geer, Cass City; Jake Desker, St. Helen; Peter 
Halcro, Standish. 





OCE AN’S NEW COFIBINATION CONTRACT 





Some Features of the Fixed Indemnity Health 
and Accident Policy Which Was Re- 
cently Issued. 





General agents of the Ocean Accident have 
received supplies of the new Fixed Indemnity 
Triple Combination Accident and Health 
policy. This policy is issued in amounts of 
$2,500, $5,000 and $10,000 single death indem- 
nity at the rate of $12 per $1,000 for the select 
class. The $5,000 policy provides fixed acci- 
dent indemnities (single) as follows: Loss 
of life, both eyes, both hands, both feet or 
one hand and one foot, $5,000; right hand or 
either foot, $2,000; one eye or left hand, 
$1,000; four fingers, $500; four toes, $300; 
three fingers, $250; either thumb, $200; two 
or three toes, $150; one or two fingers or one 
toe, $100. On the foregoing triple indemnity is 
allowed if the accident occurs while the 
assured is a passenger on a steam railway 
train. Double indemnity is allowed for all 
ordinary travel accidents. Fixed single and 
double indemnities are provided for about 40 
fractures and dislocations, in lieu of which 
may be taken weekly indemnity if it is selected 
within ten days after the accident occurs. 
Weekly indemnity (single) of $25 is allowed 
for 104 weeks of total disability and of $10 for 
26 weeks of partial disability. 

The fixed health indemnities on the $5,000 
form run from $500 for crossed paralysis or 
leprosy down to $50 for chicken pox, in lieu 
of which may be taken weekly indemnity of 
$25 for 26 weeks after the first week of ill- 
ness. A schedule of allowances for surgical 
operations in addition to regular weekly or 
fixed indemnity is given. Where accident or 
sickness requires a surgical operation and 
confinement in a hospital, the corporation will, 
in lieu of fixed surgical fees, reimburse the 
assured to the extent of not more than $15 a 
week for ten weeks for hospital expenses. 
Where premiums are paid annually, all pre- 
miums paid together with 4 per cent interest 
will be returned if the policy becomes a claim 
for the principal sum. Registration and iden- 
tification are provided for. If at the payment 
of the sixth consecutive annual premium there 
has been no claim under the policy, 6 per 
cent of the premiums paid will be returned as 
a dividend, and upon each subsequent sixth 
premium under like conditions. 





BURGLARIES IN INDIANA. 
The present time should be about the ripest 
in Indiana for writers of burglary insurance. 
These night workers have been exceedingly 





busy of late in the State; most active proba- 
bly in the capital city. In the last six weeks 
they have damaged about a dozen costly safes. 
Indianapolis has become so_ thoroughly 
alarmed that the doors of practically all the 
safes in the city are now left unlocked at night. 
Also all money is carefully taken to the banks 
before night. The pace set by the gang of 
thieves at the capital city has been followed 
in the other cities and towns of the State. 
Stores of all kinds are raided and safes and 
cash registers ruined. 
at ++ 
APPEALS THE BOSCH CASE. 

The Travelers has appealed the Bosch case 
to the Supreme Court of Ohio, Mary Bosch 
having been given judgment for the face of 
an accident policy carried by her husband, 
John Bosch, who, it is claimed, sailed for Ger- 
many on the steamer Friesland and on June 
29, 1897, was killed by robbers in midocean. 
The company says there is a suspicion that 
John Bosch is alive, and, if not, it claims his 
death was caused by dueling, suicide, drunk- 
enness or fighting, for all of which it is not 
responsible under the terms of its policy. 

+ ++ 


COMMERCIAL MUTUAL'S PLANS. 

The Commercial Mutual Accident Company 
of Philadelphia is about to establish two 
branch offices in its home city—a down-town 
office near Fifth and Walnut and an up-town 
office near Front and Lehigh avenue. The 
former is to be in charge of Miller & White 
and the latter will be managed by L. P. Ep- 
pelsheimer. November new business and pre- 
miums were the largest in the history of the 
company. The office of vice-president, held 
by the late Linn Hartrauft, will not be filled 
until January. 

++ ++ 
DEATH OF PRESIDENT ALLEN. 

J. M. Allen, president of the Hartford 
Steam Boiler Inspection and Insurance Com- 
pany, died in Hartford on Tuesday. He was 
60 years of age. He has been president of 
the company since 1867. Mr. Allen was an 


able man, being a member of several scientific 
societies, 





CASUALTY NOTES. 


_ The Kothe-Richardson agency, Indianapo- 
lis, has secured the United States Casualty. 


_ Nelson J. Edwards, the manager of the 
Preferred in Cincinnati, will assume his new 
duties as British manager January 1, making 
his home in London. 


The Empire State Surety Company of 
Brooklyn has applied for admission to IlIli- 
nois. It will be represented in Chicago by 
Congressman George T. Foster. 

Lew H. Webb, for ten years chief clerk in 
the office of Conkling, Price & Webb, man- 
agers of the London Guarantee at Chicago, 
has been made a member of the firm. 


Insurance Commissioner Dearth has urged 
the attorney-general of Minnesota to wind up 
the affairs of the Harrison Mutual Burial As- 
sociation, which is stated to be in bad finan- 
cial condition. 

. H. Strong, Chicago manager of the 
United States Life, has sued the General Acci- 
dent for an accounting. He was the general 
agent of the company but it became dissatis- 
fied with his administration, so it is claimed, 
and appointed a new firm. 


Frank Tallmadge, the well-known casualty 
agent of Columbus, O., has formed a company 
and incorporated the agency under the laws 
of Ohio. The incorporators are Frank Tall- 
madge, Harold H. Tallmadge, Darius Tall- 
madge, Frank Tallmadge Rutherford and 
Edred A. Reeder. The articles of incor- 
poration were issued December 2. The com- 
pany, which will write a general cas- 
ualty and liability business, represent the 
Employers Liability, the United States Fidel- 
ity & Guaranty and the Hartford Steam 


Boiler Inspection & Insurance Company. The 
new company will take charge January 1, with 
Frank Tallmadge manager. 
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HARRY W. OVERMAN & CO. 3 TT Special and local agents wanted to 


seeuan Yi represent us. We write Personal 
General Agents SU ss 

MARYLAND CASUALTY CO., A 4 N |: tei rasan Plate Glass, Health, Em- 

184 La Salle Street, Chicago, Ill. Y s ployers’ Liability, Steam Boiler, Auto- 


matic Sprinkler and Burg! r- 
We pay better commissions for Accident Insur- P glary Insu 
ance than any other General Agency. ance. 


The 
Men of Character are attracted to the 
Agency Force of the Northwestern No} { h W estern 
Because the Northwestern accepts busi- : 
ness only from regular agents of the Mutual Life Insurance 
Company: Co. of Milwaukee. 
Because Northwestern policies command 
100 cents on the dollar. Rebating 






































par ag H. L. PALMER, Presidr 1t. J. W. SKINNEP,, Secretary. 
has been prohibited for 10 years. Organized 1857. 
Northwestern commissions are for North- 
western agents. Assets, Jan. 1, 1903, ... $165,042,435.33 
Liabilities, including $25,424,594 
Best ReEsuLts To Poticy-HOLpDErs. — rages ewe 
Most ATTRACTIVE POLicIEs. siete sanaine vaaotieg 159, 564,804. 52 
Issues PARTNERSHIP AND CORPORATION INSURANCE. a e+. : 
General Surplus, ...... 5,477, 630 81 
For further information or an Agency, address: 2 bi 
H. F. NORRIS, Superintendent of Agencies. eemeanetiond ge Ba mo ee Ss 























Screlp Mutual and transacts business only sn 
the United States. 




















TWENTY-THIRD ANNUAL STATEMENT OF 


THE BANKERS LIFE ASSOCIATION OF DES MOINES 


FOR THE YEAR 1902 PU8LISHED JANUARY I, 1903 

















ASSETS. LIABILITIES. 
es es I AD II ooo. saccncake. g02050 9 cctn ends 66S eRbe cons None 
. re eso icencusy ioe aebl eras beues edbe wesdcakewensoneted $ 78,000.00 
Securities Deposited with the Auditor of State............ cece cceeeeeees $4,499,284.38 TD ii sahnielh ete Ahh RARE ee ch aiadn aadens xell<ebgabnteise soeee 9,430.70 
III nie kn aden ceca, 0.0660 dese cass pusngccsnnscws 5,517,118.21 
MED tadristke dbewal Ghin Gs behbebacki- as Rate dene baaeeeRay seals: Clipe svVaunwenc, \aOeRCeee _—_- 
$5,604,548.91 
i. daw tps oui aeets clin aaah Glee saad -sebeetesumteeten ved aete 949,292.34 
Increase in Guarantee Fund im 1902 ..... 2.2... cecevcees cece cece ..8 340,707.00 
_-— Increase in Reserve Fund tn 1902. ... 2... 0c006 csceseeves ceccccee orcs cece 335,129.77 
Insurance in Force Dec. 31, 1902 178,534,000.02 
$5,604,54 91 Average Paymentsof Members for each 1,000 Insura1ce carried in 1902 9.05 
EDWARD A. TEMPLE, President 
E. E. CLARK, Vice- ——— DR. GEO. GLICK, Medical er SIMON CASADY, Treasurer. 
= WILL, Medical Examiner. M. CASADY, Assistant Treasurer. H. 8S. NOLLEN, Secretary. 
J. M. BACHTELL, Auditor and Assistant Secretary. GEORGE KUANS, Field Manag:2r 








_PRESIDENT 


The Pennsylvania Casualty IT Eo 
Company, SCRANTON, PA.|} is ia 


sly omy stk 












CASH CAPITAL, $200,000. 
INCORPORATED 1899. 








OUR AGENCY MEANS TO YOU: 


A variety of policies with conditions reduced to a KUHN- LOEB BUILDING, ! 
minimum, and bristling with the most attractive special Home Office nat-S4 WILLIAM STREET. Sa, 


A Top Notch Commission. 











benefits, supported by literature, artistic and catchy. 
A Company constantly on the alert to promote your 
interests. 





MARSH, ULLIIANN & CO., Resident Managers for Illinois, 


159 La Salle Street, Chicago. 
ACCIDENT, HEALTH AND LIABILITY INSURANCE. 


SEE OUR POLICY PAYING CASH PREMIUM DIVIDENDS. 
LESLIE H. WEBB, State Agent for Ohio. 
GEORGE G. BROWN, Adjuster, 
Chamber of Commerce Building, CLEVELAND. 





M. G. NICHOLS, Supt. of Agencies, 











rt <a 
JAN 2 1 











THE > WESTERN 
UNDERWRITER 


A Weekly Newspaper of Insurance 
@ Published Thursdays > 


CHICAGO AND CINCINNATI, THURSDAY, DECEMBER 31, 1903 
























SEVENTH YEAR. $2 Per Annum, 
NO, 53. 15 Cents aCopy. 








THE LEADING FIRE INSURANCE COMPANY OF AMERICA. ‘ INCORPORATED i819. CHARTER PERPETUAL. 
AZTNA INSURANCE CoO. 
WM. B. CLARK, President. Aststaat Sescctacies, 
WM. H. KING, Secretary. oe dee 
: ~ HENRY E.REES, A.N. WILLIAMS: 
NORTHWESTERN BRANCH, OMAHA, WEB. 
Cash Capital............+eseeeee: $4,100,000 00 WM.H.WYMAN, W.P.HARFORD, 
SMEG iwdvsdocensdechuceccn 14,949,520 98 General Agent. Asst. General Agent. 
UE EMMMIIMBS cc ccccrccccccsises 4,926,917 62 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
PING 6 yclcna'sn.a do pee onvce'ees 6,022,603 36 BOARDMAN & SPENCER, General Agents, 
Serplus to Policyholders .......-... 10,022,603 36 salts 
Losses paid in 83 Years ........... 93,652,582 42 INLAND MARINE DEPARTMENT. 
CHICAGO, ILL., NEW YORK, 
345 La Salle Street. 52 William Street. 














WESTERN BRANCFI: 


KEELER & GALLAGHER, General Agents, | [206-I213 TRACTION BLDG 


OoiMBioinNa Ti, OFIC. 





| 

















The Amount and Permanence of your Capital 
income depends on your hold on oe 
your customers. 019,000,000. | 

i Liabilities less than | 

Your holdonyourcustomersdependson | $6.550,000. | 
their confidence in you. | Bei ee 

$7,000,000. | 


| 


Their confidence in you depends on 
their experience with the company 
in which you insure them. 





FOR AGENCY APPLY TO 


| THE CONTINENTAL FIRE INSURANCE 60, 
Protect — ty giving th them CONTINENTAL Policies. | Principal Office, 46 Cedar St., New York 


SEE H $i Wb coli ag Western Dep’t, Rialto Bldg., Chicago, Ill. 














@ W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,337,923.23 Total Losses Paid, Over Forty-nine Million Dollass. 





CASH CAPITAL, TWO MILLION DOLLARS. 


Outstanding Lem, $396,429.60 Assets, $6.497,412.14 Reinsurance Reserve, $2,635,214.3) Net Surplus, $8,557, 92823 
Reserve for All Other Claims, $128,045.00 











THE WESTERN AND SOUTHERN DEPARTMENT, 
Northwest Comer Fourth and Elm Streets, CINCINNATI, OHIO. 


| xovmor & SPEAR, Managers. ntnns ba Wiebe 























THE WESTERN 
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Cooper 


Fire Insurance Company 


OF DAYTON, @. 


uss. D. Maar, i. B. Mzap, 


President. 


Cuas. W. ScHEnn, 


“GERMAN 
Fire insurance Company, 


OF WHEELING, W. VA. 
ORGANIZED IN 18367. 


Gash Capital, $100,000. Net Surplus, $136,658.73 


WM. F. STIFEL, President. 
¥. RINSTER, Sceretary. ANTON REYMANN, Vice-Pres’t 


S. W. RICE, Special Agent. 





OHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


Com 


POSED OF 
EUREKA SECURITY 


Fire and Marine Insurange Ga.} Fire Insurance Company. 


Oneanizep 1864. Oneanizep 1881. 


BG, $100,000. 
SURPLUS $191,199. SURPLUS $186,918. 


Capi 
Y. & ROTHIER, President. 
ADAM BENUS, Secretary. 








Stuyvesant Insurance Company, 


OF NEW YORK. 





Assets January Ist, 1903 


Surplus to Policyholders - 


216,743.78 
Sprinkler risks and surplus lines in any part of the State solicited, 


G. Ww. POHLMAN, 
Sole Agent for Ohio, 


No. 21 East Third Street, Cincinnati, Ohio. 











Firemen’s Insurance Company 


OF BALTIMORE, MD. 


Assets January 1, 1902........ccccerscccesccsnceocees $3,230,568.00 
Si ddsvecctochcacnbeddbcdccensecsténqgscscsnnege 400,000.00 
BReB Barras. oc ccccccccccccscccccccccccccccccncesoseuctess 452,249.00 
adiiieap te Ptiagldiied.....0:,.0.0-.+.20:coccsscevcoeees 812,349.00 
G. W. POHLMAN, 
General Agent Western Department, 2) Baas Third Street. 
CINCINNATI, O. 


Por States of Obic, Michigan, Indiana, Ilinois, Wisconsin, Mianesets, jowe, 
Missouri, Kansas, Colorado and Nebraske. 


CUMMED POLICY LABELS 





PRICE LIST 
COLORS. EMBOSSED. 
Red and White, Black 
Blue and White, and Green 
or Chromatic. Gold. Bronze. : 
Miia tbess voce $3.00 $ 4.50 
Bers évecsece 3.75 5.50 6.50 Te 15.00 
| ear 4.50 6.50 7.50 10 M...... 
SPS 6.00 8.00 10.00 
A 10.00 $4.00 $5.00 


WE CUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, Johnston Bldg. 
CHICAGO. CINCINNATL 
Tel. M. 2914. Tel. M. 2077. 


SEND FOR SAMPLES. 











NATIONAL INsuRANcE 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, E. W. BURNET, 
Secretary. 


President. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


TEUTONIA 


FireInsuranceCompany, 
OF DAYTON, OHIO. 


INCORPORATED 18665. 
OHIO’S STAUNCHEST FIRE — COMPANY. 
CASH ASSETS, 2593, 764.61 
NT SURPLUS (over Capital ia all Liabit ities) 406,143.78 








Cees se 
EDWARD PAPE, President. 1, A, LEGLER, Vice-Pres’t. J. LINXWEILER, Jr., Sec'y. 





Ohio Farmers Insurance Company 





LH ROY, OHIO. 


= Lightning and Tornado Indemnity 


Carefully Invested Assets on January Ist, 1903, of $1,276,407.22, reserved 


es follows for the protection of policyholders 
Reserve for ce-insurance.........cccecccccsssesevecscees -$3,015,574.65 
Reserve fot losses .occccscsoes cocsecccscesesooccvccvcses 45,660.89 
PATNI, << cccnececnscssseotcnsccespvecsqnesses 215,373.72 
Total e2eecsoaee PTUT TTL ee o$3,276,407.22 
Jas. G JOHNSON, President. 
= & Bonman, ORGANIZED IN 1848 


BOSSES PAID, MORE THAR $; 1.000 000.00 
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AGENTS WANTED 


Fig patttal 


OF NEW YORK 





Exclusive Territory 


Liberal Contracts 


TRENGTH 
ECURITY 
OLIDITY 


R. P. WOODS, Agency [anager Ohio, Kentucky, 
Indiana and West Virginia. 


222 West 4th Street, . CINCINNATI, OHIO. 


OUR MOTTO IS “SAFETY” 


We have made an 
expert study of gaso- 
line, and with our ex- 
perience, have pro- 
duced a lighting sys- 
tem that for economy, 
safety and brilliancy 
can not be equaled 
Insurance men every- 
where are pleased with 
the 


“F.-P. System” 


Send for booklet describing same. We should 
also be pleased to send you a booklet entitled 
‘‘Nature of Gasoline.’’ 


The Incandescent Light & Stove Co., 


CINCINNATI, OHIO, 





























The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred and Twenty Death Claims Daily 
TELLS OF THE GOOD IT DOES. 


INSUR.ANCE IN FORCE NEARLY $1,220,000,000 
attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study 
and = ractical experience, can, by een ny! his capacity, establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company’s Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS. 


James S. Ropers, Secretary. 

T. R. Ricuarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass't Secretary. 
James M. Craie, ‘Actuary. 

Hon. Stewart, L. Woovrorp, Counsel 
A. 8. Knieut, Medical Director. 

E. M. Houpen, Asst Medical Director, 








Joun R. HecEMAN, President. 

Havey Fiske, V ice-President. 

Grorce H. GASTON, 2d Vice-Pres’t. 
Geores B. WoopwakD, 3d Vice-Pres’t. 
Tuomas H. Lge 9 Medical Director. 
W. 8. MANNERs, A 

J.J. THoMPsoN, Cashier ont Asst. Sec’y. 





Soth ANNUAL sTaATEM ENT 


7 
Swrance Compauy 
of WatertownN.B! 
A. H. SAWYER, President. W.H. STEVENS, Secretary. 
Capital, . . . - $ 500,000.00 
Assets (to protect policyholders’, 2,566,266.78 
Net Serplus to Policyholders, - 1,117,077.68 
Net Surplus to Stockholders, - 617,077.68 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Facitgne, , Columbus, Ohio. 
F. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind 
L.S. MacENANBY, State Agent for Il1., Wis. and No. Mich., 195 La Salle St. ‘ Chicage 





ORGANIZED 1870, 
33RD ANNUAL STATEMENT OF THE CONDITION 


OF THE 


CONCORDIA FIRE INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER, 381, 1902. 


CASH CAPITAL - = = - - $200,000.00 
Reserve for Reinsurance - - ~ - 572,327.04 
Net Surplus ~ - - - - - 129,604.63 
TOTAL ASSETS - - = =- = = $996,931.66 


GEORGS BRUMDER, President. FRANK DAMKOEHLER, Secretary. 


W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House Block, Detroit, Mich 
H. A. BARTELS, special Agent. 








oF MancuESTER =" he 





ISAAC T. MANN, Pres. M. 8. PENDLETON, Secy. 


PRUDENTIAL 


FIRE INSURANCE CO. 


TAZEWELL, VIRGINIA, 


Will write purery surplus lines at full tariff rates throughout 
the United States. 


INCORPORATED i865. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 


The Largest and Most Successful Fire Insurance Company in the West, 
Se IE ES RU ois ckcdccknscawdeusdssscatedeveden $4, 364,107.25 











hoxcduudicnia scaspaievesesctacia ehdeania 200,000.00 
Liabilities, including reinsurance...............+...ee0e. 8,090,185.11 
PE ides. at ccinenndeneedcneeenheness>eeauion 1,273,972.14 





Cc. O. COLLMAN, Pres 
HENRY BAIER, V.-Pres. 
D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


FIRE INSURANCE 
A A COMPANY... 
ORGANIZED 16659. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1903, 


WM. TREMBOR, Sec. 
F. M, GUND, Ass’t Seo 





I IE oa nncs do cnne dawns be stniebns sens cancer 2970 6enev cece nbanasoned ,000,000.06 
SN Te CIN Cs ons cans 20 .0+s0b00e0s2n0ses once botensed 1,927, soe 83 
Reserve for Losses and all ee Cc vere s20s DOCCRD ONS b 0000s c0heeuson ees 172,998.17 
Net Surplus.. . sare e000 cece ° 2,542; 883.76 


Total A Assets. -$5,643,477.70 


HUGO SCHUMANN, President 


{ Vice-Presidents. pm ag roy mo a 
WESTERN DEPARTMENT. 
E, G. HALLE, Manager. Royal Insurance Bldg., Chicago. Elb 
H. W. CLAYTON, State Agent, Troy, O. 


Pr. Von BEENUTH 
Gro. B. Epwarps 
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GERMAN-AMERICAN FIRE UNDERWRITERS 


ATLAS FIRE UNDERWRITERS 
AND 


COMMERCIAL UNDERWRITERS 


OF CHICACO 


SOLICIT SURPLUS BUSINESS AT TARIFF RATES. 
ISSUE NEW YORK STANDARD FORM OF POLICY. 


LOSSES PAID PROMPTLY. 


HENRY COHN & CO., Attorneys. 











184 La Salle Street. 





CAAVEAABDEAABDEARAD CAAD CHAD CA4ADEHMAD 


Over $50,000.00 Paid in Fire Losses. 
ORCANIZED 1901. 


AMERICAN FIRE UNDERWRITERS 


Of Chicago, Illinois. 
¢ 
¢ 


EQUITABLE FIRE UNDERWRITERS 


Of Illinols. 


COLUMBIA FIRE ASSOCIATION 


Of America. 


Home Office, No. 184 La Salle Street, ‘‘The Temple,’’ Chicago, III. 
JOHN L. LUCAS, Manager and Attorney. 
Surplus Lines at Tariff Rates. 


~DErU~D Er<~D Cr <I WIE 


e 





¢ 
¢ 
. 


Croc Cr ~ BD Ors OX 9 E EY MEY MEV UD 





= 





‘RIGHT and FAIR 


THE right plans of Life Insurance, honest in purpose, correct in principle; fair 
methods of dealing with policyholders and agents, impartial in treatment, just in 
settlements—all cardinal aims of the management of the UNION MUTUAL. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE. 


Faco E. RICHARDS, Presioent 














ARTHUR L. BATES, Vice-Presioent 
Good Agents always welcome; satisfactory territory open for men of that stamp. 
Address either 

THORNTON CHASE, Swft., 84 Adams Street, Chicago, Ill. 
EDSON D. SCOFIELD, Suf#., 1110 Am. Tract Society Bldg., 150 Nassau St., N.Y. City 














LONDON GUARANTEE AND AGGIDENT GO. 


(LIMITED) 

OF LONDON, ENGLAND. 

7 HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


&. W. MASTERS, GENERAL MANAGER, 





Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 


Orneanizep 1869. tor and Teams Insurance. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
@eg/l Agents Illinois, Missouri and Indiana, Gen’l Agent Mid igan, 1229 Majestic Bidp, 
New York Life Building, Chicage. Detroit. 








THE PRUDENTIAL AGENT 


J) \WFE INSURANCE 






Has to offer a most varied line of Life and 
Investment Policies, on both Participating 
and Non-participating Plans. He has @ 


Most Advantageous Agency 
Contract with Liberal First 
Year and Renewal Commis- 
IZ, sions. The Company has 
ty Open Territory in which it 
desires good representatives. 


py FOR PARTICULARS WRITB 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA, 
JOHN F. DRYDEN, President Home Office, Newark, N. J. 


« [ma 
},/ STRENGTH OF rh 
GIBRALTAR || \¥ 
rm sf 














December 31, 1902, The Western G& Southern 
Life Insurance Company had 187,455 policies in force 
for $22,375,000 insurance. Gains for the year 
32,176 policies for $5,774,000. 


A growing company offers advantages. 


FRANK CALDWELL, PRESIDENT. 
Home Office, 
Fourth and Broadway, Cincinnati. 








CHARTERED 1866. 


s 
Hartford Life Insurance Company, 
HARTFORD, CONN. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 
Up to date in business methods—in contracts—in plans 
BEST Insurance to Buy or to Sell. 


Ordinary Life and Limited Payment Policies 
Automatic Endowments at 80. 


Amounts $15,000 to $10. Ages 2 to 60, 
Financially Strongest. $141 for every $100 Liabilities, 


$25,000,000 PAID TO BENEFICIARIES. 
Al TERRITORY OPEN TO PRODUCERS. 


Liberal Contracts for Business Getters. 
INVESTICATE. 


























THE PACIFIC MUTUAL 


OF CALIFORNIA. 


ITS LIFE POLICIES GUARANTEE 
DIVIDENDS. IT IS AN OLD TIME 
TRIED COMPANY. :: ASSETS 
NEARLY SIX MILLION. SURPLUS 
TO POLICYHOLDERS NEARLY 
$1,000,000.00. AGENTS WANTED, 


DANFORD M. BAKER, Genera AGENT, 


608 MARQUETTE BUILDING CHICACO. 





What is the use of saying ‘‘the best company,” or ‘‘ the 
strongest company,” or ‘‘the largest company ?” 


They all say those things. 
WE SAY SIMPLY 


THE PENN MUTUAL LIFE 
INSURANCE COMPANY 


OF PHILADELPHIA. 


ORGANIZED 1847. 
THAT TELLS THE WHOLE STORY. 


? Mg Accident 
and Health 
(GHee 


Policies. 








or her VORE. 
LARGE BENEFITS. LOW RATES. BEST COMMISSIONS. 
Assets, - = $1,109,908. Surplus, - += $484,678 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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The Franklin Life Insurance Company 
OF ILLINOIS, 


NEW IN FORM, 
ATTRACTIVE, 
LIBERAL and SALABLE. 


An Active, Progressive, Up-to-Date Management that realizes the 
advantage of issuing policy contracts which merit the confidence and 
approval of both Solicitor and Insured. 

According to Law, every policy issued by The Franklin is Registered 
in the Insurance Department of Illinois, and is protected by approved 
Securities deposited with that Department. 


HOME OFFICE: Franklin Life Building, Springfield, Illinois. 


BRANCH OFFICES: 


Journal Bullding, No. 16 Bast Fourth Street, 


Century Building, 
St. Laais, nee Chicago, Ill, Cincinnati, O. 


The Union Central Life Ins. Co. 


CINCINNATI, OHIO. 
The Great Policyholders’ Company. 





Aassts, Sammary 0, WB... ...5 cccccccccecss. $34,110,546.20 
EL 6 cv aseu bnew send ekaneeakes aeneee 28,893,796.44 
Greoes Serples, ........0. : 5,216,749.76 





No Fluctuating Securities—Largest Rate of Interest—Lowest Death Rate. 


LARGE AND INCREASING DIVIDENDS TO POLICYHOLDERS. 


Desirable Contracts and Good Territory Open for 
Live Agents. 





Address JOHN M. PATTISON, President. 





INSURANCE COMPANY OF THE 
STATE OF ILLINOIS Reckroro tu. 


PAID UP CAPITAL, $200,000.00 
ASSETS, - - 465,109. 36 


WRITES FIRE, LIGHTNING and TORNADO INSURANCE 


George L. Wiley, Secretary, Rockford, Illinois. 

Wallace Mink, Special Agent for Illinois, 5248 Calumet 
Ave., Chicago, Ill. 

John H. Nelson, Special Agent for Wisconsin and Minne- 
sota, First National Bank Block, Madison, Wis. 

D. L. Evans, Local Mgr.} Cook $3 Nat’l Life Bldg., 

F.M.Lindsley,Gen’l Agt. { County § 159 LaSalle St. ,Chicago 








EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Samuel Appleton, Manager and Attorney United States Branch. 


Original and Leading Liability Company. 


ALL FORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, = = = $5,600,000.00 


GENERAL AGENTS: 


B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee, 

39 East Third Street, Cincinnati, oO. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, Ohio. 
ROBT. ZENER & CO., Indiana and Kentucky, Talbott Block, Indianapolis, Ind. 
GEO. A. GILBERT, lilinois, Iowa and Nebraska, 184 La Salle St. , Chicago, Ill. 








INSURANCE COMPANY 
NORTH | AMERICA 


PHILADELPHIA UNDERWRITERS 


WESTERN DEPARTMENT, ERIE, PA. 





ESTABLISHED IN 1864, 





J. F. DOWNING, W.N. JOHNSON, 


Asst. Genl. Agent. 








First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


NORTH FR 
\MERICAN 9 
\CCIDENT g 


INSURANCE CO 
CHICAGO 


”. ? Write to A. E. FORREST, Secy. 
217 La Salle Street, Chicago, 
FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





INDEPENDENT FIRE UNDERWRITERS 2&2Novs. 
FORT DEARBORN FIRE ASSOCIATION SE21:Novs. 


Underwriters Liability Unlimited. 
Estimated Assets, $350,000.00. 


Losses Paid Over $50,000. 


S. N. COTTERMAN & CO., 


GENERAL AGENTS, National Life Bidg., 





159 La Salle Street, 
CHICAGO. 


March, 


Organized 
19302. | 








Kstablished Istb. 
THE 


Frankfort Marine, Accident and Plate Glass 
Insurance Co., 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen's 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED States DEPARTMENT, 


100 WVilliam St., New Yor 








General Agent. 
is 





¥. G. VOSS, Manaezn anv Artrorner, 





THE WESTERN UNDERWRITER. 














HARRY M. COUDREY & CO, 


General Insurance Agents and Brokers, 


Nos. 943, 4, 5, 6, 7 and 8 Century Building, 
ST. LOUIS, MO. 

Branch Offices: Norwich Union, Hamburg-Bremen, 
indemnity, Newark, Frankfort, N. Y. Plate 
Glass, U.S. Fidelity & Guaranty Co, 
of Md. and the Patent Title and 
Guarantee Co. of New York. 
Correspondence solicited. 
Commissions paid non-resident agents and brokers. 

ong distance telephones. 














Telephone Vonnection. Cable Address: **Woodhowe, N.Y.” 


A. WOODCOCK HOWE, 


SURPLUS LINES, 
No. 50 Pine Street, NEW YORK CITY. 


Insurance effected on all classes of Mercantile and 
Manufacturing properties throughout the United states 
and Canada for agents or assured. 


CORRESPONDENCE SOLICITED. 


Special facilities abroad for effecting insurance in 
Loneon, Lleyds and other leading foreign companies 
writing surn'ns ] nes. 














RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides oon- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on_ application. 
Single copies bound in art linen covers, 
50 cents. 

Tue WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 











White, Johnson, MeCastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. O 





SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





Walpole Wood. Fred A. Bangs. 


BANGS, WOOD & BANGS, 
Attorneys 
and Counselors at Law 
Surre 807, 159 La Saute STREET, . 
National Life Bldg. 
CHICAGO. 


Insurance Law a Specialty. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 
1008-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


Phone Central 2775. 








Nicholas R. Wall. F. Churchill Whittemore. 


We solicit business from 
agents in other cities. 


WALL & WHITTEMORE 


General Underwriters 


208 North Fourth Street, St. Louis. 
Long Distance Represent 19 Leading 
Phones. Companies. 





B. MOODEY CRITCHELL H. H RIMINGTON 


R. MOODEY CRITCHELL & CO. 
Fire Underwriters and Surplus Line Brokers, 
56-58 Pine St., New York. 
EXCLUSIVE REPRESENTATION OF 


English and American Stock Companies and Special 
Group on London Lloyds. 


E. T. MARSHALL & CO. 
Surplus Lines, 
189 La Salle St., Chicago. 
Special facilities. Prompt and faithful service. 








ARE YOU SATISFIED 
with your present position and salary? If not, write 
us for plan and booklet. We have openings for 
Managers, Secretaries, Advertising Men, Salesmen, 
Bookkeepers, etc., paying from $1,000 to $10,000 a 
year. High grade exclusively. 
HAPGOODS (Inc ), 
Suite 511, 309 Broadway, New York. 













PAYROLL AUDITOR 


WANTE D..vrv 


ONE WHO UNDERSTANDS 
EMPLOYER’S LIABILITY 
INSURANCE POLICIES, 
AND WHO KNOWS ABOUT 
BOOKKEEPING IN GENERAL AND 
————PAY ROLLS IN PARTICULAR. 


a 





United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager. 








THE EVARTS TREMAINE CO., 
General Insurance. 
805-7 WriL1aMsON BLDG., CLEVELAND, OBIO. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 





POLLOCK AND CORTIS 
Surplus Lines 


Dutch Underwriters and European Stock Companies. 


54 MarpEN LANE, New York Ciry. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 
CAPITAL - $500,000.00 FULLY PAID. 
BECOMES SURETY ON BONDS. 


CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





Local Agent? 


NEED AN 


Expiration Register? 


Then send for a sample 
ge of our No, 270, ruled for 
50 expirations per month. 
Laid out for 10 years. $2.25. 
$50 per month, $3.25, 


Western Underwriter Co. 


W. 


SPECIA 





M. UMBDENSTOGK & CO, 


SURPLU 


159 La Satle Street 


WESTERN AGENTS 
Atlantic City 
Fire Insurance Co. 
1} of Atlantic City, N. J. 
Tide Water 
Fire Insurance Co, 
of Maryland 


ES FOR PLACING 


S LINES 


Chicago 














18646 —THE— 


Western Mutual 


FIRE INSURANCE Co. 
OF URBARA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Seven Years Continuous and Successful Operation. 





W.R.ROSS, President. C.A. ROSS, Secretary, 
E. T. O’KANE, Special Agent. 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO. 
THE TWENTY-SIX YEAR RECORD. 


Increase of Assets from $50,000 to $733,998.00 
Increase of Insurance from $300,000 to $5,405,294.00 





Fire Losses Paid, - . - $752,842.39 
Net Cash Surplus, - - - $51,085.65 
Ohio Business Only. 

J. R. VERNON, J. AMBLER, 
President. Sec . 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 
N. S. Reed, J. W, Jenner, W. W. Cockley, 
8. A. Jennings, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 
H, R. SMITH, Prest. R. SMITH, Secy. 





J. W. Waaner, Pres. J. M. Cook, Sec’y. 
INCORPORATED 1873, 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 





OF MANSFIBLD, OHIO. 
Insurance - - - - «© $4,060,000 
Premium Notes - - - 535,000 


AN AGENCY COMPANY. 
BUSINESS CONFINED TO OHIO. 








VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches, is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has double rul- 
ing, which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

If you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

Tue WESTERN UNDERWRITER COMPANY, 
Johnston Bidg., 164 La Salle street, 
Cincinnati. Chicago. 














THE SPRINGFIELD UNDERWRITERS 


FAUTVUAL FIRE INS. 
SPRINGFIELD, O. 


LARGE { LINES TO ASSURED 


co. 


Agents wanted in every Ohio County seat. Surplus lines solicited. 


Write for folder ‘‘Profit Sharing in Fire Iusurance,” 


| COMMISSIONS TO AGENTS 


(‘MEAN 





FiRE AND TORNADO 


INSURANCE. 





CHICAGO BRANCH, 184 LA SALLE STREET. 























THE WESTERN UNDERWRITER. 











every heart vibrates to that iron string.” 





“TRUST THYSELF; 


If you have confidence in your ability to 
succeed as a seuer, the rewards are equal to the difficulties to be overcome—if you 
have the art of persuading others, and can give satisfactory references as to your character 
and ability, it might be to your advantage to write me. 


GEORGE T. DEXTER. 
Superintendent of Domestic Agencies, 
The Mutual Life Insurance Company of New York, 
32 Nassau Street, New York, N, Y. 











PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 


(INSURANCE IN FORCE, - - - - - 
GS, «= ce wb eo tt st 





$15 1,000,000.00 
49,221 ,422.64 





In everything which makes Life Insurance perfectly safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
‘een only .61 of the rate indicated by the authoritative tables. 


8S. S. SAFFOLD, General Agent, Eastern Ohio, 
706-710 Garfield Building, Cleveland, Ohio. 
JAMES W. JANNEY, General Agent, 
325 Marquette Ballding, Chicago, Ill. 
BASSETT & REESE, General Agents, 
44 Home Bank Building, Detroit, Mich. 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA. 
ANDREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNN, 
President. Pres. and Supt. of Agents. Secretary and Actuary. 


UNPARALLELED RECORD. 


Insurance Admitted Reserve and all Admitted 

in force. Assets. other Liabilities. Surplus. 
1895.. $3,048,600 $18,300 $16,000 $2,492 
1896... $7,869,500 $68,770 $45,483 $13,287 
1897... $11,685,600 $160,891 $88,276 $62,616 
1898.... $17,049,000 $259 ,645 $152,037 $107,608 
1899.... $22,208,470 $417,781 $256,246 $161,534 
1900... $28,339,877 $671,370 $409,594 $261,775 
1901... $33,615,656 $1,015,072 $699,418 $315,654) 


1902..$39,541,688 $1,527,036 $1,176,249 $350,786 


Deposit with State of Indiana for Protection of all Its Policyholders. 
ONE AND A QUARTER MILLION DOLLARS. 


Bvery poliey te secured by 0 do it of its entire reserve value with the state of Indiana, ip 
accordance wi! the provislens of tos Legal Reserve Compulsory Deposit Law of Indiana. 


SURANCE AGENTS Fxam: Lite nity Competitive Contract of this Company. 
TORRES JOOKTS —_ r pant sPecsutine o ceser trateruae of interest between 
Agent o_o Company. lt ows the Agent an eopestenty Se grow = and care the 
perity Com y as it crows and prospers. bles agent 

potency and become independent WRITE FOR PARTICULARS. 
The Company has desirable territory for capable men. Contracts direct with the home office. 














INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohie................ 1901. 
$100,000 deposited with the State for the security of Policyholders 


A staunch “Old Line’’ Ohio company, with leading business men of 
Cincinnati in the directorate. 

Issues especially attractive ag on Ordinary Life, Limited Pay- 
ment, Endowment and Annuity Plans. 

New territory will be opened January ist, next. A limited num- 
ber of General Agents can secure excellent renewal contracts. We 
will refer you to any of our Agents who have been with us from the 
organization of the Company for their ability to successfully place our 
policies. 

Information cheerfully furnished. Correspondence solicited. 


A. G. TURNIPSEED, President. 





















Profit Sharing Contracts 


WITH INCREASING DEATH BENEFITS 


And Secured by a Deposit of a Quarter Million Dollars with the 
Treasuty of the State of Minnesota. 












20 Year Endowment Contracts 
Death Benefit 20th Year 
$1,750 per each $1,000 


20 Payment Life Policies 
Death Benefit 20th Year 
$1,400 per each $1,000 





ONLY CONTRACTS OF THEIR KIND ON THE MARKET 


Northwestern National Life Insurance Co. 


W. FP. BECHTEL, Prest. 
MINNEAPOLIS, - MINNESOTA. 












The L 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


Operates under the OLDEST CHARTER granted by the Legislatere oi 


the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 


Profits in the conduct of its business, being apportioned %0 ‘ho 
Persistent policy in cash or paid-up insurance. 

The Policies ) 

of the y are of the standard form on standard rates, Sbereiies’ 


to meet the most advanced ideas of life underwriting. 
The Agentsa 
ef the company make money. as is apparent from the cecord of the Gow 


pany for 1901° B per 
me ce . a 4 por come 
ee 


ADDRESS THE COMPANY itr 
(dé Fellows Temple, PHILADELMMZ:, (>; 


agents Wanted. 





MUTUAL RESERVE LIFE INSURANCE COMPANY 


FREDERICK A. BURNHAM, President. 305, 307, 309 Broadway, NEW YORK. 


CERTIFICATE OF THE VALUATION OF POLICIES | 
Three and One-half and Four Per Cent, : 
STATE OF NEW YORK~—INSURANCE DEPARTMENT 


Albany, N. Y., February 26th, 1908. 

I, FRANCIS HENDRICES, 8u ntendent of Insurance of the Btave of New York 
do hereby certify that the Mutual Reserve Life Insurance Company of the City of New 
York, in the State of New York, is duly authorized to transact the business of Life 
Insurance in this State. 

rcertify that in accordance with the provisions of Sections Fifty-two and 
om ced of the Insurance law of the State of New York, I have caused 
ob tions of the said Company, outstanding on the 3ist day of December, 1902, to be 


valued as per the Combined Experience Table of Mortality, at Four per cent interest, 
and the American Experience Table of Mortality, at Three and One-half cent, 
interest, and I find the net value thereof, on the said 3lst day of December, in, to be 
Four Million Forty-five Thousand Six Hundred and Thirty-seven as follows: 
Net Value of Policies..........ccccscsscseseecees $4,045,637 
= se S ROGIMORE oc ccesccccccescssccceceos 
sd 6 OS Jem ahic cnc cvecvoveeccesasdectes 
$4,045,637 


Less Net Value of Policies reinsured........... 





$4,045,637 
IN WITNESS WHERBEOF, I have hereunto set my hand, and caused my Official 
teen. 


Seal to be affixed, at the City of Albany, the day a firs 
[SEAL] TRA ot 


r it above wri 

CIS HENDRICKS, 
rintendent of Insuranes. 
Total Payments to Policyholders, + » ° 
Surplus to Policyholders, - . . ° 


$54,567 ,512.00 
$519,712.42 





























INSURANCE COomrPany 
CHICAGO 
d4AMES W. STEVENS, Presiment 


Oftere exceptional inducements to reitable and ener 
@atic men who are experienced in, or who would Uke w= 
enter, the business of life insurance. 


Address the HOME OFFICE, 
Fort Dearborn Bidg., 134 Monroe St. 



















THE TITLE GUARANTY ¢ TRUST 00, 


SCRANTON, PENNSYLVANIA. 
CAPITAL AND SURPLUS, $1,000,000,00. 


vesae SURETY BONDS onus cos 


Agents and Brokers Should Acquaint Themselves 
With Our Favorable Terms and Up-to-date Methods. 


D. W. BURROWS & CO., 


GENERAL AGENTS, 


164 LA SALLE STREET, CHICAGO. 














65th ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 





U. S. Net Assets..............06...... ph Roks = PAE) AP $11,204,714 
IND. 6 ob osw shina ino ct mk 4b ables auinne eC ee Ais wilted < Geb ielewiseises .- 6,392,512 
Nie ccalalits cia's wks eae rae ae « sa ae ah baie cob tie ce < gener 4,812,202 
: New York Office, 45 William Street. Northwestern Department: 
J. M. DECAMP, General Agent Ohio, Indiana, Kentucky,| 205 LASALLE STREET, - - CHICAGO. 
Tennessee, Arkansas and West Virginia. at Cincinnati. wie SOnN V. THOMAS, { Asst Secretaries. 





Mallonal Lif {nstrance Company of Vermont 


a om vee a) ce-President. 
MES B. ESTEE, 2d Vice-President. CC. E. AOULTON. mpm nm 
D. CLARK, Secretary. F. A. Howland, Counsel, 


THIS COMPANY HELD JANUARY I, 1903, 
AND CAINED DURING THE PAST DECADE: 


R, Treasurer, 
Ba BISBEE, Medical Director. 


ASSETS .. $ 25,335,03036 GAIN .. 189% 
SURPLUS. . 2,584,763 70 GAIN. . . 158% 
INSURANCE 118,301,698 OO GAIN .. 102% 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable Con- 
tracts of Life, Term Endowment and Annulty Insurance. 


GOOD ACENCY CONTRACTS FOR RELIABLE MEN. 


. , Ohio. 
SRE Seok: 0 Se. Bite Aqnate, Wy Otemesa Baties Cleveland mm. 


The Massachnsetts Mutual Lite Insurance (o. 


Springficida, Maes. 
INCORPORATED 1661. 


Assets Jan. f, 1903, $30,960,145, Liabilities, $20,364,120 
Surplus, $2,606,025, 


and cash surrender values written in every potiay. 








JOHN A.HALL, - «+ President. 
HENRY M. PHILLIPS, «- Secretary. 
CINCINNATI OFFICE: 201 Johnston Building. 
CHICAGO OFFICE: 316 Merchants’ Loan & Trust Bldg., L. Brackett Bishop, Mgr. 








Meare Wi Marshall, General Fabepe. Building. De Tatequaees, Mich 
Farmer & Thompson and Farmer, Thompson & Co, 
155 La Salle Street, CHICACO, ILL. 

Merneys for NATIONAL FIRE LLOYDS, NORTHWESTERN LLOYDS, 
METROPOLITAN LLOYDS, INTERSTATE LLOYOS 
At toe © present time ts 


our surplus line bps es en at unt ae 
-- Tg 4 te cies vas - rer $260,000.00 per 
10.62, Lala fam ~ oy hay and ne pe fe Lome 
Pies, ll of f proofs, cent of the premiums are 


the expiration — £3 
Seventy deposited in name 

af the Trustee of the Underwriters for a loss fund. 
Wozees vo the Commsoetal Agencies or any one who has had a loss claim against 
eer ve tariff rate and a partial list of leading Com on the 
| iy ¢ We issue New York Standard fen with ume 
iabitity of the Underwriters ters estimated at over $4,000, 


COMMENCED BUSINESS, JUNE 20TN, 1901. 


Depositories: 
First National Bank. Chicago National Bank. Central Trust Co. of Illinots, 
August 10th, 1903, Losses Due and Unpaid - NONE, 


THE INLAND 
FIRE UNDERWRITERS 


OF CHICACO. 


OEE RRO, Ins ose inach a vscbesccuwecdscedctvcsccknn 8 49,507.62 
Liabilities (re-insurance reserve) .............-.ccseeeeeees 10,758.08 
Net surplus as to policyholders ......... ..cseeeceeecececes 38,749.54 
Additional liability of Underwriters (guaranteed).......... 500,000.00 

$538, 749.54 


I hereby certify that I have made an examination of the accounts of The Inland 
Fire Underwriters of Chicago and that the financial eerement herein is corrcet. 


AS. B. PFAHLER. 
Cuicaco, June 5, 1908. Public Auditor. 
The liability of Underwriters upon our policy is absolutely unlimited. 
SURPLUS LINES SOLICITED. 


National Life Building, 159 La Salle Street, CHICAGO. 















































THE NORTH GERMAN FIRE INSURANCE COMPANY 
OF NEW YORK. 








R 4 K 
r ¢ 29-31 LIBERTY STREET 
i i. } nent, Decaiine 31, 7° 
A r f es : Statement, December 31, 1902. 
Li ¢ ; Oty of Rov Fam pisede,s.0814,088.00 ieoneed So * Gomaid Fund.. 9193 
Ee si Bonds... «ss. 27,875.00 Commission } ag on Uncol- 
i ‘ > Union Pacific First Mortgage elena gspltal-- u 06 18,081.85 
¢ The Fire Underwriters of America e Gam... . ae: 20,078.84 
S ot Coicago, Ti. =) | | ores Zing, Spina hlcrnlden..sanammas 
MS 1 tionat Five bd . Work. a ae than 8 Souths ane 67,046.94 ae 
tI Tbe German Union Tnsurance Co. a Other Assets, due from other a Adolph Loe Loeb, b, President. wae 
of Im lawate. io eee tees coer terres he Presi 
2 Wilmington, De . — "gss0.010.76  W.J. iwoliman, 24 View: ay, 
ASIN N, MANACER 
LOSSES PROMPTLY SETTLED. ADOLPH LOEB & GON, MANAGERS, 
Western Departmen 
180 LASALLE STREET OQHICAGO 
—— See pn ar ne oe 





























